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COMING INTO THE FOLD 


FOUR MORE JOIN THE UNION. 


Classes of Business Upon Which Graded 
Commissions Will be Paid in 
Eastern Field. 


Philadelphia, Dec. 28.—Two other 
local institutions—the Pennsylvania and 
the Delaware—it is commonly under- 
stood, will shortly join the Eastern 
Union, thus increasing the membership 
roll of the organization to sixty-three 
companies. Still other offices, it is ex- 
pected, will come into the fold within 
a short time, 

With the addition of the Pennsylvania 
and the Delaware seven Philadelphia 
companies will be enrolled in the Union 
ranks, as follows: Alliance, Delaware, 
Fire Association, Franklin, Insurance 
Company of North America, Pennsyl- 


vania and the Philadelphia Underwrit- 
ers, while the non-affiliating local insti- 
tutions are: American, County, Girard, 
Ins. Co. State of Pa., Jefferson, Lumber- 


mens, Mechanics, Peoples National, Re- | 


liance, Spring Garden, Union and the 
United Firemens. The last named office 
was in the Union, but retired a couple 
of years ago. 

By vote through the Bulletin the 
Bquitable of Providence and the Svea 
of Gothenburg in addition to the two 
Philadelphia companies above named, 
have been elected to union member- 
ship. 

Classification of Business. 

While the detail of the classes, upon 
which the various rates of commission 
will be paid the agents, has not yet 
been perfected, in a general way the 
schedule will be as follows: 

Preferred or 25 per cent. class: Dwel- 
lings (except farm properties) and con- 
tents, private barns, hospitals and 
charitable institutions, public buildings, 
save such as are specified in classes 
elsewhere. 

Medium or 20 per cent. class: Brick 
or stone buildings (but not their con- 
tents), churches and religious edifices 
generally, colleges and schools, both 
day and boarding. 

Fifteen per cent. class: Asylums, 
penitentiaries, reformatories and kin- 
dred properties, and farm risks. 

Besides Philadelphia the following 
territory contiguous to the city is ex- 
empt from the application of the new 
agreement: Philadelphia suburban and 
North Jersey. 





Must Cut Out Burglary and Theft 
Features. 


The New Mexico insurance depart- 
ment has notified aii fire insurance 
companies doing an automobile busi- 
ness in that territory that they cannot 
under the law issue policies on auto- 
—" covering against burglary and 
theft. 





DIRECTORY OF DEPARTMENTS 


Lafe Insurance... 
Industrial 


Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH OAPITAL, $3,000,000 
Assets, January Ist, 1910 
Liabilities (including capital) 
Reserve as a Oo: tion surplus 
Net Surplus over all liabilities and reserves 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 


Insures against loss ot real and personal property, rental income, | 


use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 








North British 


and Mercantile 


1866 


Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 


MUTUAL LIFE DIVIDEND 


| SUBSTANTIAL 
| 


$27,307,672 
14,924,836 | duction in cost to the assured, and the 
1,200,000 | schedule 
11,182,836 














JANUARY Ist, 1911 


The Pittsburgh Life & Trust Company 


Will open several states 


Do you want a General Agency ? 


Assets more than - - $23,000,000 
75,000,000 


4,000,000° 


Insurance in force more than 


Income more than 


W. C. BALDWIN, President 
Address Home Office, Pittsburgh, Pa. 











INCREASES FOR 1911 


| Schedule for Coming Year Just Avail- 
| 


able Shows Good Savings to 
Policyholders. 


Continuing its policy of the past 
| six years, the Mutual Life of New York 
|announces a dividend schedule for 1911 
| showing a substantial increase over 
| that of the preceding year. 

Gradually the results of economies 
enforced have been manifest by a re- 


announced for the coming 
|year places the Company in an envi- 
able position in this particular. 
Illustrations of the amounts payable 
per $1,000 insurance, age 35, on ordi- 
life, twenty-payment life, and 
year policies are 


| 
| 


| nary 
| twenty endowment 
given herewith: 

Ordinary Life. 
Age 


at Annual 
Issue Prem. 


Policy Issued in Year 
1910 1909 1908 1907 
ist Div. 24 Div. 8rd Div, 4th Div 


Entered United States |'9---- 2° 


esas 4 9.60 


15.38 


10 28 


16.34 


10.62 
16.81 
20-Payment Life. 
$5.49 $5.74 
6.06 6.34 
6.79 7.09 
7.70 8.05 
8.90 9.29 9.68 
10.52 10.95 11.39 
12.73 13.21 13.70 
20-Year Endowment. 
Policy Issued in 


$6.26 
6.92 


$5.99 
6.62 

7.41 7.74 
8.40 8.77 
10.09 
11.84 
14.19 


19S. wée 
er 
web ens 

a5 66.69 


Prem. 


Policy Issued in 
1908 1907 
$9.08 $9.55 
9.31 9.83 
9.70 10.22 
10.28 10.80 
11.11 11.64 
12.39 12.93 
14.32 14.87 

Elsewhere in this issue we give more 
|detailed figures covering the cash 
| values of 1911 annual dividends on or- 
|dinary life, twenty payment life and 
| twenty-year endowment policies, where 
| the contracts were issued in the years 
11898, 1899, 1900, 1901, 1902, 1903, 1904, 
11905 and 1906. Policies issued in 1907 
or later paid a different rate of premi- 
um, and the dividends allotted to such 
| policies in the year 1911 are as given 
| above. 





Given St. Louis Agency. 


| The Globe & Rutgers has entered 
| Missouri and has placed its sole agency 
jin St. Louis in the office of W. H. 
|Markham & Co. This gives the Mark- 
| ham Agency representation of twenty- 
three fire insurance companies at this 
time. - 
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FIFTY YEARS OF PROGRESS 


IN LIFE INSURANCE “AFFAIRS. 


Statistician F. L. Hoffman Gives Inter- 
esting Data at St. Louis 
Gathering. 


Frederick L. Hoffman, statistician of 
The Prudential, delivered the presiden- 
tial address in behalf of the American 
Statistical Association in St. Louis, on 
Wednesday evening, December 28, on 
the subject of “Fifty Years of Life In- 
surance Progress.” 

After calling attention to the fact 
that in 1860 there were only 47 legal 
reserve life insurance companies in ac- 
tive operation, having 60,000 policies in 
force, for $180,000,000, Mr. Hoffman 
pointed out that by 1909 the number 
of companies had increased to about 
200, the number of policies, including 
industrial, to about 28,000,000, and the 
amount of insurance to about $15,500,- 
000,000. Mr. Hoffman discussed the 
average size of ordinary and industrial 
policies, and the amount of ordinary 
insurance per capita, which had in- 
creased from $6.69 in 1860 to $157.24 in 
1909; also the amount of industrial in- 
surance per capita of white population 
which had increased from $2.96 in 1885 
to $37.29 in 1909. For the State of 
New York the per capita of industrial 
and ordinary insurance combined, in 
1909, was $278, for New Jersey $265, 
for Pennsylvania $222, and for _Massa- 
chusetts $259. Considering only the 
last decade, the total amount of insur- 
ance in force increased at the average 
annual rate of 9.9 per cent., while the 
corresponding annual increase in the 
total population was 2.1 per cent., in 
savings bank deposits 7 per cent., jn 
foreign trade 3.6 per cent., and in na- 
tional bank deposits 9.4 per cent. The 
relative increase in industrial business 
during the last decade had been at the 
rate of 13 per cent. per annum. 

Increase in Taxation. 

Mr. Hoffman discussed in some de- 
tail the amount of new insurance writ- 
ten; the proportion of whole life and 
endowment policies, and of participat- 
ing and non-participating business; the 
accumulation of life insurance compa- 
nies, and the distribution of invest- 
ments at different periods of time; the 
income from different sources, the dis- 
bursements for claims, paid-ups, sur- 
renders, expense, taxes, dividends, etc. 
The speaker pointed out that on ac- 
count of taxation life insurance compa- 
nies in 1860 paid out 0.78 per cent. of 
the premium income, against 2.15 per 
cent. in 1909. He further discussed 
policy terminations, the expense rate, 
interest earnings, death rate, gain and 
loss exhibit, and comparative premium 
rates in 1909 and fifty years ago. In 
addition, the speaker referred to the 
amount of foreign business transacted 
by American companies, tropical and 
semi-tropical rates, extra premium 
rates, benefits payable under indus- 
trial policies, fraternal insurance, sav- 
ings-bank insurance, and finally, the 
total amount of legal reserve insurance 
throughout the world. According to 
the best available returns for 1908 the 
amount of ordinary insurance in force 
in the principal countries of the world 
was nearly 23 billion dollars, and of in- 
dustrial insurance 4% billion dollars. 


The number of ordinary policies in 
force, exclusive of annuities, was 16,- 
000,000, and the number of industrial 
policies nearly 60,000,000! 

Aside from the foregoing discussion, 
Mr. Hoffman briefly outlined the previ- 
ous considerations of Insurance at sta- 
tistical congresses, emphasizing the 
need of a more qualified consideration 
of the statistical aspects of insurance 
as an important branch of economic 
and social science. The address will 
be printed in full, including the returns 
for 1910, with many tables and histori- 
cal references, by the American Statis- 
tical Association at Boston. 





TWO CHRISTMAS SEASONS. 





Giant Strides of The Prudential Insur- 
ance Company During a 35-Year 
Period. 





Editor Atkinson of the Prudential 
Weekly Record takes cccasion to com- 
pare the conditions of the company 
with which he is identified at the 1910 
Christmas seasons with those which 
obtained on December 25, 1875. His 
story is concise, interesting and inspir- 
ing, telling of a remarkable achieve- 
ment, as follows: 

“That Christmas a generation ago 
greeted The Prudential as a fine, heal- 
thy two month’ old baby full of faith 
and hope and promise, but, of course, 
having next to nothing behind it in the 
way of things accomplished. The home 
office was a corner, scarcely more than 
desk-room, in the hasement of the 
building occupied (and still occupied) 
by the second bank established in New- 
ark, N. J. The office outfit? The smal- 
lest detached assistancy in our vast ter- 
ritory is far better housed, furnished 
and equipped to-day to carry on busi- 
ness. The home office staff? It con- 
sisted of fewer persons than you have 
fingers on one hand. The field staff? 
It was scarcely born vet, was mainly 
made up thus far of the members of 
the home office and their relatives and 
friends. Its possessions? For the most 
part a single individual richly endowed 
with a creative and constructive mind, 
a clear vision, rare ability to foresee, 
great self-confidence and resourceful- 
ness and superb optimism—believed in 
and heartily sustained by a small group 
of earnest and efficient colleagues. 
Business, policyholders, assets, etc. etc.? 
All, or very nearly all, yet to come 
from the future. 

“Such, in brief, was The Prudential 
five and thirty years ago, when it cele- 
brated its first Christmas! Lo, what 
a startling, striking and wonderful con- 
trast is presented by us this Christmas! 
An institution possessing vast assets, 
having on its books a number of poli- 
cies equal to about a tenth of the entire 
population of the United States, with 
a record behind it of hav’ng distributed 
in its lifetime more than 167 millions 
of dollars in death claims; having a 
home office system of splendid build- 
ings covering two and a quarter acres 
of ground, or 94,425 square feet, and 
representing millions in cost and value; 
employing some 3,000 men and women 
clerks in our home office, and having a 
field force of over twelve thousand 
agents in the United States and Canada 
—such is The Prudential, which is now 
celebrating its thirty-fifth yuletide an- 
niversary, 
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WHY WASTE TIME Looking for 


: ECHT'S 





AL BROADWAY 
AGENCY 
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: 100% EFFICIENCY SYSTEM” 
NO BROKERS _ 
RECHT’S BROADWAY AGENCY 
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PROSPECTS When our 





NO PART TIME MEN 


320 Broadway, New York City 
Telephone 87 Worth 
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(ireat Southern Life Insurance Company 


HOUSTON, TEXAS 


. 
COMPANY .... 








Insurance written first year over 


SIX MILLION DOLLARS 


Admitted Assets . . $858,759.45 
Non-Admitted Assets . 174,566.50 


Total Gross Assets $1,033,325.95 


We want good men to represent a good 


Company. Address 
O. S. CARLTON, Vice President 


“It is the Largest Company ever organ- 


ized in Texas and the most successful.”’ 











5. S. RICE J. T. SCOTT c ial andi Financial West 
President reasurer New York, July 16, 1910 
1894 1910 


The State Life Insurance Co. 
INDIANAPOLIS 


UNEQUALLED IN SOLID ACHIEVEMENT 


Assets December 31, 1909 = 
Surplus, 1909 ‘ 


Gain in Admitted Assets 





GROWTH UNPARALLELED 


$8,580, 830.58 
1,174,606. 34 


a 
$ 27,775.00 
° 00.00 753,161.00 
20 7 


EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA 


Every Contract Direct With the Company 


Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 
1231 State Life Building 














The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 5S. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - + $90,334.038 
—_— + * « 93,563,452 
1907 : : : 102,233,634 
1908 - $ (fe 109,685,428 
1909 - - - 113,71 6,188 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1558. 








[ NSURANCE MEN will note the signifi- 

Lt C- soerense, in The normwes rn’s 
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M. if 
195 ‘iis “er” ‘E93 
1906 11.76 59 472 
1907 1181 58 4.76 


1909 10.63 54 4.85 

It is capable of easy demonstration that 
The Northwestern is the best Company to 
ingure in. 

See The Northwestern’s new (1910) policy 
contract with its Dividend Options, Paid-up 
and Endowment Options, Options of Settle- 
ment and the Premium Loan features. 

Issues Partnership and Corporation In- 
surance. 

For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 




















OLDEST 
IN AMERICA 


STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 





For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street 


New York, N. Y. 
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A TAX UPON A TAX 


POLICYHOLDERS ARE PENALIZED. 








Burdens Increase Owing to Easy Meth- 
ods of Securing Revenue— 
The Remedy. 





In a notable paper read before the 
Association of Life Insurance Presi- 
dents, Professor Adams of St. Louis re- 
fers to the oft-repeated charge that the 
taxation of life insurance funds is a 
“tax upon savings and thrift.” He 
argues that the objection is fallacious 
in that all taxation is chiefly a tax upon 
savings and thrift. His point is not 
new, but is none the less true. The man 
who devotes a portion of his earnings 


to the purchase of a home must pay 
taxes upon that home. Surely that is a 
tax upon thrift and savings. Practi- 
cally all property, whether the result 
of diligent saving and thrift, or of spec- 
ulation, or of inheritance, is taxed. It 
is true there is an exception in many 
States in the case of savings bank de- 
posits, which are exempt from taxation 
for the very reason that they repre- 
sent largely the savings of the poor. 
Not Merely a Tax Upon Thrift. 
The argument that taxation of life 
insurance funds is a tax upon thrift is 
faulty, but, expressed in another form, 
that it is a tax upon a tax, it is unan- 
swerable. Life insurance represents 
not merely thrift and saving. The man 
who accumulates his earnings in a sav- 
ings bank, or who devotes them to the 
purchase of a home, is accumulating 
for his own benefit as well as for the 
benefit of others; but the man who pays 
a life insurance premium is often de- 
nying himself many things in order to 
provide for the wants of others. Only 
in the case of a maturing endowment, 
or the rare contingency of a cash sur- 
render, will the policyholder himself 
ever receive any benefit from his accu- 
mulations. The great mass of life in- 
surance is taken solely for the purpose 
of providing for the family or depend- 
ents of the insured after his death. The 
policyholder himself derives no person- 
al benefit therefrom. In this it differs 
radically from every other form of 
thrift and savings. It is a tax, volun- 
tarily assumed and paid by the policy- 
holder, to prevent his dependents’ be- 
coming a charge upon the public or 
upon the bounty of friends after his 
death. A tax levied by the State upon 
every man according to his income to 
provide a public insurance fund for the 
support of his dependents after his 
death might not be an improper tax; 
but if the State were then to apply a 
large percentage of the fund so collect- 
ed to the payment of general expen- 
ses, we should have a tax upon a tax 
which the people would resent. The 
taxation of life insurance funds is no 
less a tax upon a tax, because such 
funds were accumulated, not by a 


State levy, but by a tax voluntarily 
placed upon himself by the insured. 
Fraternal Societies Exempt. 

In most States the premiums collect- 
ed and funds accumulated by fraternal 
societies are not taxed, on the ground 
that such funds are not accumulated 
for the purpose of profit, but purely for 
the purpose of providing for the de- 
pendents of the fraternal members 
after their death. Such funds are pro- 
perly not taxed, but they differ in no 
respect from the funds of legal reserve 
life insurance companies, save that the 
latter are accumulated upon a plan 
that makes certain the accomplishment 
of the end in view. This plan necessa- 
rily involves large accumulations in 
advance; and legislators assume that 
in taxing these funds, or the premiums 
through which they are accumulated, 
they are merely taxing the surplus_of 
a wealthy corporation, though as a mat- 
ter of fact they are levying a tax upon 
funds gathered for the support of 
widows and orphans. 

Why Freternal Funds Are Exempt. 

The fraternal societies have escaped 
taxation, not so much because there is 
supposed to be a difference in the in- 
surance funds of the two classes of 
organizations, as because of the fact 
that these fraternal organizations pos- 
sess tremendous political influence. In 
any proposed legislation affecting their 
interests they act as one man and bold- 
ly proclaim that they command thous- 
ands and hundreds of thousands of 
votes, and that thbse votes will be 
cast against the legislator or party 
that opposes their interests. The mem- 
bers of the regular life Insurance com- 
panies do not thus act together, nor 
do they concern themselves about the 
taxation of life insurance funds. The 
vast majority of them think with the 
legislators, that the tax is merely a 
mulcting of a wealthy corporation. 
They rarely realize that they them- 
selves pay the tax. 
Increased Taxation 

Remedy. 

The taxation of life insurance funds 
is much more likely to be increased in 
the future than to be reduced. This is 
the easiest of all taxes collected, and 
the surest. Even the effort to make the 
tax uniform in all the States, to the 
end that the burden may be borne 
equally by all policyholders, is appar- 
ently hopeless. There seems to be 
only one remedy, and that is for the 
company to withhold the tax levied by 
each State from the dividends paid to 
policyholders in such State. This will 
not change the fact, that the tax is 
paid by the policyholders, but it will 
place the burden upon the policyhold- 
ers who receive the benefit of it in 
their respective States. As it is to- 
day, in some States the tax is three or 
more times larger than in others. When 
dividends are distributed equally among 
all policyholders, the effect is that 
citizens of New York or Massachusetts 
pay a part of the taxes collected in 
other States for the support of their 


Probable—The 


local governments. This plan would 
have the further effect of proving to 
the policyholder that he does in fact 
pay the tax. If some method can be 
found by which this plan may be put 
into practice, the people will quickly 
see to it that the taxation of life insur- 
ance funds is limited to the amount 
that is necessary to secure proper 
supervision of those funds. 





Well Remembered. 





To Edgar C. Fowler, superintendent 
of agencies for the State Mutual Life of 
Worcester, Mass., we are indebted for 
a vest pocket memorandum book 
which may be used as a diary for the 
year 1911. 

Incidentally it requires no reminder 
for one to bear in mind that E. C. F. 
is a royal good fellow, and that he has 
been a big success as a leader of the 
agency force of that staid old Massa- 
chusetts institution. The records since 
he took charge have shown a continu- 
ation of increases, while the esprit de 
corps of the “men behind the gun” was 
never more satisfactory than at pres- 
ent. The enthusiasm, energy and ag- 
gressiveness of their chief permeates 
the entire staff. The sequel: Satis- 
factory results. 





With Massachusetts Mutual. 





W. S. Mandeville has been appointed 
general agent of the Massachusetts 
Mutual Life for Northern Georgia, with 
headquarters at Atlanta, the appoint- 
ment becoming effective January 2. 

Mr. Mandeville has been engaged in 
life insurance work for 31 years, nearly 
all of which was spent with the Mutual 
Life and Equitable Life of New York. 
His experience has ranged from a 
clerical post to that of field supervisor, 
each position being filled in a success- 
ful manner. 

Whik® going south, Mr. Mandeville is 
not entering strange territory, as he 
has performed considerable field work 
in that section. 

The Massachusetts Mutual has made 
a good selection. 





Some Recent Damage Suits. 





A laundress, Ellan Cloy, formerly 
employed in a large New York apart- 
ment house, has brought suit against 
the owner, Edward S. Clark, for $100,- 
000 damages, in which she alleges that 
through negligence she lost her right 
leg in an explosion of the laundry ma- 
chinery. 

A verdict of $17,500 has been return- 
ed by the supreme court of Pennsyl- 
vania against the Lackawanna Steel 
Co., for the alleged permanent injury 
to one leg of an employe, Peter Larsen, 
in an accident in the company’s plant. 

Dr. J. L. McCullough, 299 Franklin 
street, Buffalo, is being sued for $10,- 
000 damages by Augusta Wiltberger, 
who alleges that her boy was struck 
by the doctor’s automobile recently 
and permanently injured. 


RQUITABLE LIFE DIVIDENDS 


FAVORABLE TO THE ASSURED. 








Increases in Returns to Policyholders 
During 1911—Amounts on Vari- 
ous Forms. 





A schedule issued by the Equitable 
Life Assurance Society of dividends 
payable on the various forms of policies 


during 1911 shows increases in amounts 
returned to policyholders, and confirms 
the statement to this effect made by 
President Morton several weeks ago. 
Illustrations of the amounts payable 


are as follows: 


Ordinary Life. 


Age at 1Yr 3 Yra. 5 Yrs 8&8 Yrs 10 Yrs 
Issue Old old Old Old old 

21 ...$2.89 $3.28 $3.68 $4.30 $4.74 
25 ... 3.16 3.60 4.06 4.76 5.26 
30 ... 3.59 4.11 4.64 5.48 6.06 
36 ... 4.14 4.76 .39 6.39 7.07 
40 ... 4.86 ».60 6.37 7.56 8.39 
45. 5.83 6.73 7.66 9.09 10.05 
50 . 7.14 8.25 9.27 11.07 12.22 
65 ... 8.93 10.30 11.65 13.69 15.04 
@ ...11.44 13.10 14.74 17.18 18.78 


Fifteen Payment Life. 


21 ...$4.36 $5.23 $6.14 $7.55 $8.62 
25 ... 4.68 5.61 6.59 8.15 9.25 
30 ... 6.15 6.18 7.25 8.97 10.19 
35 ... 5.74 6.88 8.07 9.96 11.31 
40 . 6.47 7.74 9.06 11.17 12.66 
45 ... 7.40 8.82 16.31 12.64 14.29 
50 ... 8.64 10.23 11 89 4.47 16.29 
65 ...10.28 12.07 13.91 16.78 18.78 
60 ...12.54 14.56 16.62 19.78 21.98 
Twenty Payment Life. 

21 ...$3.80 $4.49 $5.21 $6.35 $7.15 
2 ... 4.10 4.84 5.61 6.84 7.71 
30 ... 4.62 5.34 6.19 7.56 8.51 
35 ... 5.06 5.98 6.93 8.44 9.51 
40 ... 5.74 6.77 7.84 9.53 10.72 
45 ... 6.63 7.80 9.91 10.90 12.21 
50 ... 7.83 9.16 10.53 12.64 14.10 

5 ).48 11.01 12.56 14.92 16.5 

Fifteen-Year Endowment. 

21 ...$5.04 $9.08 $10.99 $14.07 $16.28 
2% ... 551 9.23 11.16 14.25 16.47 
30 . 6.20 9.48 11.41 14.53 16.77 
35 . 6.99 9.80 11.76 14.90 17.16 
OP iss Tae 10.25 12.23 15.41 17.69 
45 ... 8.99 10,88 12.91 16.14 18.45 
50 ...10.29 11.88 13.90 17.20 19.55 
55 ...11.88 13.21 15.36 18.76 21.16 
60 13.94 15.30 17 56 21.09 23.58 

Twenty-Year Endowment. 

21 ...$4.23 $6.91 $8.25 $10.41 $11.95 
25 ... 4.60 7.06 8.42 10.59 12.14 
30 ... 5.15 7.31 8.68 10.88 12.45 
35 ... 5.77 7.65 9.04 11.28 12.86 
40 ... 6.54 8.15 958 11.86 13.47 
45 ... 7.43 S.S84 0) 12.67 14.32 
50 ... 8.59 9.90 11.46 13.90 15.60 
56 ...10.12 11.47 13.14 15.72 17.49 
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JOHN F. DRYDEN, Peesident 


BUILD) FOR THE FUTURE 


Selling Life Insurance will pay you well now and 
pay you better as time goes on if you are willing to 
work for success. 


Write for agency. 
THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incosporeted as a Stock Company hy the State of New Jersey 


Home Office, NEWARK, N. J. 
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SYSTEM IN AGENCY WORK 


TO SECURE MAXIMUM RESULTS. 








Essentials Pointed Out by Rudolph 
Recht, Northwestern’s Broadway 
Branch Manager. 





How shall we obtain the greatest re- 
sults from efforts put forth? This is a 
question that has proved perplexing to 
many life insurance agency managers, 
but it is generally conceded that system 
will play a prominent part in any course 
adopted. 

In this city there is an agency of the 
Northwestern Mutual Life under the 
management of Rudolph Recht, which 
has what is styled a “100 per cent. Effi- 
ciency” system of work. It has been 
devised by Mr. Recht, himself a most 
successful, personal producer, after 
years of painstaking, careful work, and 
the expenditure of a large sum of 
money. The results achieved by the 
agency indicate that the system is in 
good working order. 

Demands in Proper Agency Work. 

Asked by a representative of The 
Eastern Underwriter as to what he be- 
lieved were essentials to the successful 
development of an agency force, Mr. 
Itecht said proper agency work demands 
thoroughly organized co-ordinate depart- 
ments as follows: 

First—Ability properly to educate and 
equip agents with technical and practi- 
cal knowledge of life insurance and of 
soliciting methods. 

Second—Valuable information con- 
cerning a large number of, well-rated 
business and _ professional men for 
soliciting purposes. 

Third—A sufficient number of wide- 
awake, enthusiastic canvassers properly 
to cover these prospects, and bring into 


NOTHING WRONG WITH COMPANY. 





Commissioner Lemert Makes State- 
ment in Defense of the Columbus 
Mutual Life. 

Following on the heels of a garbled 
summary of a report by the Ohio de- 
partment on the condition of the Co- 
lumbus Mutual Life Insurance Com- 
pany, published in a Columbus news- 
paper, which, it is said, was inspired by 
a disgruntled former employe of the 
Company, State Superintendent of In- 
surance C. C. Lemert made the follow- 

ing statement Saturday: 

“There is nothing wrong with the 
Columbus Mutual Life Insurance Com- 
pany, and I did not authorize the pub- 
lication of anything reflecting on it. 
There is nothing out of the ordinary 
set forth in the report of Inspectors 
Steinman and Menke, giving the result 
of their examination of the Company. 
Practically all insurance companies 
are criticised for violations of technical 
forms, and that is as far as the criti- 
cism of the Columbus Mutual extends.” 

Officials of the Company, after de- 
claring that the report was inspired by 
a man who some time ago severed his 
connection with the Columbus Mutual, 
said it was doubtful if any life insur- 
ance company in its third year ever 
had so good a report as the Company 
would have in its forthcoming annual 
statement. 

The article garbled a report of the 
Ohio insurance department which had 
not heen made public by either the 
denartment or the company. 





the office additional information as well 
as applications. 

Fourth—A thorough system for hand- 
ling, tabulating, indexing and following 
up the information so received, includ- 
ing a force with sufficient actuarial 
knowledge properly to analyze and ad- 
vise. 

Fifth—A corps of experienced insur- 
ance men to foilow up prospects brought 
into the office by the members of the 
staff whose experience and ability are 
insufficient to enable them to close the 
business. 

Sixth—A method of co-operative com- 
pensation under which the work of each 
man is paid for in an equitable ratio to 
his contributions toward the results 
attained. 

Seventh—Advertising and circulariz- 
ing along unique lines which will arouse 
the interest of the prospect and make 
him more willing to be interviewed by 
the agent. 

Plan Fills the Bill. 

In a modest way, Mr. Recht says that 
the above conditions are met in the 
“100 per cent. Efficiency” system in 
vogue in his agency. Associated with 
him are several men who have become 
highly proficient in agency work, and 
who co-operate with new solicitors. 

As to prospects Mr. Recht says: 

“We have tabulated information on 
40,000 well-rated prospects, which is re- 
vised every three months for over-ages, 
uninsurables and changes of address, 
in addition to which we receive daily 
notice of changes of address and new 
firms going into business.” 





DINES AGENCY STAFF. 





W. N. Compton Entertained John Han- 
cock Men at Lotos Club Last 
Saturday. 





To extend congratulations to his staff 
on the highly satisfactory results 
achieved during the present year, W. 
N. Compton, New York city general 
agent of the John Hancock Mutual Life, 
gave the members a luncheon at the 
Lotos Club last Saturday. 

After indulging in a delightful repast, 
Mr. Compton spoke briefly on the 
growth of the agency, and the success 
of the year 1910—the business being 
double that of 1909. 

He commended the loyalty shown by 
his agents and predicted that the year 
1911 would be a banner period to each. 
Mr. Compton, as is his custom when 
opportunity presents itself, pointed out 
the importance of good practices in 
the writing of life insurance. 

Brief talks were made by those pres- 
ent, including Medical Examiner Dr. A. 
W. Taves and the following agents: 
C. A. Woodworth, A. T. Ellis, C. Clar- 
ence Swift, W. Tabor Wetmore, L. A. 
Miller, John Munroe, Aaron Jablow, 
D. T. Robertson and Harry Hoffman. 

Each of the agents expressed his 
esteem for his chief and attributed 
much of the success experienced to the 
able counsel received and the assist- 
ance so pleasingly extended. 

Mr. Compton presented each agent 
and guest with a sterling silver vest 
pocket pencil as a souvenir of the 
occasion. 





Director to Dine Officers. 





Hay Walker, Jr., member of the fi- 
nance committee and a director of the 
Reliance Life, will give an informal 
dinner to the officers of the Company 
and the executive staff at the Duquesne 
Club, Pittsburg, January 17. The din- 
ner will be followed by a theatre party 








HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE ? 


So TT 








COME SOUTHWEST 


“WRITE BUSINESS IN WINTER RESORT” 


—REASONS— 
1—CROPS—“Greatest in History.” 
2—FINANCIAL CONDITIONS—“Fine.” 
3—COMPANY—“Good as Any.” 
4—POLICY CONTRACTS—“The Best.” 





LET US SHOW YOU 


Mid-Continent Life Ins. Co. 


MUSKOGEE, OKLA. 

















Majestic Life Assurance Gompany 


INCORPORATED) Home Offices: INDIANAPOLIS, INDIANA 
$100,000 DEPOSITED WITH INSURANCE DEPARTMENT 


F. W. KILLEN, President GEORGE J. ROGERS, Vice President 


JOS. N. FINLEY, Second Vice President R. M. AYRES, Secretary 
DR. HARRY HUBBARD, Treasurer 


Stock Salesmen and Life Insurance Men of Ability Desired 








Southland Life Insurance Company 


HOME OFFICE 
DALLAS, TEXAS 


W. A. CaLLaway, Sec. James A. STEPHENSON, V-Pres. 


Address Home Office 


Joun T. Boone, Pres. 


Producers can secure A. 1. Contracts 








NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Offices—Reading, Pa. 


THE READING FINANCE AND SECURITIES COMPANY, [NC., Fiscal Agents 
Suite 300-303 Colonial Trust Bidg., Reading, Penna. 








in many fields. 


WILLIAM T. SMITH, Secretary 





WANTED 


INSURANCE SALESMEN, THE MONEY-MAKING KIND 


Our policy contracts contain features unequalled by any other 
’ ’ . = ° 
Company. They are real “sellers.” Openings of every kind 


UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 











RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Ind. 


Assets $2,127,667.58 - - Liabilities $1,891,363.65 
Surplus to Policyholders $236,303.93 


For Territory Address 
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SAVINGS AND LIFE INSURANCE 





The Massachusetts Labor Bureau pub- 
lishes statistics showing the average in- 
come, expenditures and savings of vari- 
ous classes. Some of the figures relat- 
ing to salaried persons and professional 
men are as follows: 

Av’ge Av’ge Ex- Av’ge 
Income penditure Sav’gs 
Bankers and brok- 


LN ae pre ee $7,726 $5,338 $2,388 
EAPO be vecdces 4,169 2,685 1,474 
Physicians ....... 3,907 3,190 717 
Railroad officials.. 3,441 2,813 628 
Superintendents of 

mfg. companies. 3,262 2,533 729 
Clergymen ....... 3,150 2,581 369 
Professors and tu- 


Peer 2,878 2,335 543 
Steamboat offie’ls. 2,529 1,926 603 
Express officials.. 1,906 1,647 259 


The foregoing figures are averages, 
some persons of thrifty habits saving 
largely, while others put aside little or 
nothing. It is probable that the savings 
as tabulated include the value of life in- 
surance carried by the different indi- 
viduals. ; 

The figures are probably largely bas- 
ed on estimates. Knowing his income, 
the individual would naturally deduct 
the estimated increase in the value of 
his possessions and thus arrive at the 
amount of his expenditures, the latter 
including perhaps losses on bad invest- 
ments, etc. 

It is stated that thirty out of every 
one hundred acknowledged having sav- 
ed nothing. This estimate seems low. 
It is doubtful whether 70 per cent. of 
salaried and professional persons are 
better off than they were ten years ago. 
Most persons have accumulated some- 
thing in the way of household posses- 
sions, books, etc., though a very small 
percentage have acquired anything in a 
decade, or even a longer period, upon 


which they could realize much in cash. 

The average salaried man, if he saves 
at all, must save by some systematic 
method—putting away a stated amount 
each year upon some semi-compulsory 
pian. It is for this reason that an ex- 
tremely small percentage of salaried 
people leave anything of value at death 
outside of life insurance. Their life 
insurance represents their entire sav- 
ings, and in most cases even this would 
not have been accumulated except for 
the fact that stated amounts were re- 
quired to be put aside each year. The 
savings bank is all right, but only a few 
people have the persistency to continue 
an investment of this sort. Their de- 
posits are made at irregular times and 
in irregular amounts; they are not re- 
quired to make payments at stated 


times nor in stated sums; hence the dis- | 


position to defer making a deposit when 
the temptation arises to apply their 
money to some other purpose. There 
always exists likewise the temptation 
to spend the funds in the savings bank, 


| 





or to withdraw them, perhaps, to make | 


some apparently more profitable invest- 
ment only to be lost in the end. 


The Twenty-Year Endowment policy | 


has always proved a popular means of 
saving, because it necessitates the put- 
ting aside each year of stated amounts 
for a period of twenty years. The pre- 
miums paid on the endowment policy 
usually represent money that would not 
otherwise have been saved. Almost 
every man or woman, on receiving pay- 
ment of a maturing endowment, realizes 
this fact. In the meantime, in addition 
to the proceeds of the endowment the 
investor has had twenty vears of life 
insurance. It would be difficult, if not 
impossible, to find any depositor in a 
savings bank who has in this manner 
laid aside stated sums for a period of 
twenty years.—Mutual Interests. 





MONEY IN INTERVIEWS. 

How many people did you insure last 
month? Did you average one case a 
week? 
Ill ask you another question—Did you 
interview earnestly upon the subject of 
life insurance not less than ten people 
curing each business day of the month? 
If you tell me that you didn’t, then I 
must say to you that that’s the reason 
why you didn’t average at least one 
case a week, says R. J. Mix, New York 
city manager of the Prudential. 

Furthermore, I’m going to ask you 
why you didn’t interview earnestly ten 
people a day during the month of 
November. Is it because you are mak- 
ing all the money you want to, or is 
it because you lack energy, because 
you lack the spirit of enterprise, be 
cause you lack ambition? It certainly 
is not because you don’t thoroughly un- 
derstand that it’s the only way to make 
rcasonable headway in this business! 

My friends, I have hammered away 
along these lines for many months, but 
I feel that it is my duty so to do! Of 
course, the more business you do, the 
better it is going to be for my pocket- 
book—I’ll admit that—but, at the same 
time, I insist upon it that the very small 
margin of profit that I make on your 
business is not the motive which is 
actuating me to appeal to you so 
earnestly, and so persistently, to in- 
crease your efforts, to observe the one 
absolutely essential rule governing suc- 


If you tell me that you didn’t,. 


cess in the life insurance business! It 
is because I want to see you happier, 
making more money, living better, and 
because I have an intense pride in this 
agency and want to see it growing 
steadily month by month! There is 
absolutely no good reason why men with 
such mental equipment as you 
should pay for less than $100,000 of in- 
surance individually every year—abso- 
lutely no good reason! [If there is any 


have | 


reason at all, it’s not a good one—it’s | 


because you won’t observe the rule—he- 
cause you won't see ten people every 
day! 

Why, I know a man--know him well— 
who has paid for over $1,000,000 of busi- 
ness during the last twelve months— 
all personal work—he does not employ 
a single sub-agent. How did he do it? 
Simply by hustling, simply by making 
up his mind that it was up to him, and 
to him alone, to make a great record in 
this business, and he told me a few days 
ago that he saw no reason in the world 


why he should not do just as well dur- | 


ing the next twelve months, because he 
is going to pursue the same methods! 
He sees lots of people every day and 
believes with all his soul in life insur- 
ance! That is absolutely the only rea- 
son for his success! 





The Reliable Life of Indianapolis has 
announced its intention to increase the 
capital stock of the Company from 
$125,000 to $1,000,000. 








Head Office: ROME, GEORGIA 





STATE MUTUAL OF GEORGIA 


the Largest Southern Non-Industrial Life Company 
FINANCIAL STATEMENT, JUNE 30, 1909 


Admitted Assets - - Blt -  $2,337,577.52 
Legal Reserve - - - - - 2,068,581.97 
Net Surplus 204,657.85 


$40,000,000 INSURANCE IN FORCE 
STATE MUTUAL LIFE INSURANCE CO. 


Cc. R. PORTER, President 








Our Stock Option Policy Sells Itself 


OUR TIEN ARE ALL MAKING 
MONEY BECAUSE WE HAVE 


A SPECIAL PROPOSITION TO OFFER PRODUCERS 


WRITE FOR PARTICULARS 


















Standard Mutual Life Insurance Company 
OF AMERICA 





Home Office, Commonwealth Blidg., Pittsburgh, Pa. 











WHY NOT 


Jet 


Mutual Life Insurance Company 
OF BOSTON, MASS.? 





WHY NOT 
THE 18 PAYMENT LIFE? 


WHY NOT 
THIS AGENCY? 


IT DOES THINGS—TRY US 





WILLIAM N. COMPTON, General Agent 
Telephone 6030—6031 Cortland 220 BROADWAY, NEW YORK CITY 











THE BEST PAID HARD 
WORK IN THE WORLD 


Life Underwriting has been described as ‘“‘THE 
BEST PAID HARD WORK IN THE WORLD” 
and consequently, one of the most remunerative voca- 


tions in which anyone without capital can engage. 


The Equitable Life Assurance 
Society of the United States 


has several openings for men who possess organizing 
ability and who can work up a business from territory at 
present inadequately developed. Plenty of hard work 
and commensurate remuneration to those who possess 
the necessary qualifications. Address: 
GEORGE T. WILSON, 2nd Vice President 
120 Broadway, New York 
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$50,000,000 IN FORCE. 





Equitable Life of lowa Passes Half 
Century Mark in Millions 
of Insurance. 





A day of modest rejoicing in the 
home office of the Equitable Life of 
Iowa was December 20, on which date 
the Company reached the fifty million 
mark in insurance in force. We say 
“modest,” because the official staff of 
the Company are not in the habit of 
celebrating events with a great deal of 
outward manifestation, but the pleas- 
ure experienced is none the less real. 

On December 31, 1909, the Company 
had insurance in force aggregating 
$44,679,441, so that its net gain for the 
year to and including December 20 was 
in excess of $5,300,000. 

The Equitable of Iowa has never 
made a “drive” for business; on the 
contrary, it has been content to make 
a modest net gain each year. It is 
doubtful, however, whether the officers 
could prevent a more rapid growth in 
the future even were they inclined to 
do so. The popularity of the Company 
gives promise that the year 1917 will 
find it with $100,000,000 insurance in 
force. 


KNOCKERS AND TWISTERS. 





Their Work Affects All Life Insurance 
—Commissioners Opposed to 
Practices. 





In speaking of the effort put forth by 
commercial bodies to build up the 
South, Wilmer L. Moore deprecates the 
of life insurance field men to 
unduly criticize southern life insurance 
companies. He quotes a paragraph 
from an editorial in one of the daily 
newspapers as follows: 

“The three great cornerstones of the 
country’s financial security are the rail- 
roads, banking institutions and insur- 
ance companies. he greatest of these 
are the insurance companies.” 

Mr. Moore continues with the follow- 
ing: 

“Our commercial bodies are to-day 
spending large sums of money annually 
to attract manufactories and other en- 
terprises to locate in our midst. The 
organization of a large bank or trust 
company is heralded far and wide as a 


tendency 


great benefit and advantage to a com- 
munity. The people immediately be- 
come ‘boosters’ for the various and 


sundry industries which make of their 
town, their State and their section, a 
better, ‘busier and bigger place.” 

He notes the marked contrast when it 


comes to insurance alfairs. He says: 
“The work which the commercial 
bodies are encouraging, the ‘knocker’ 


and the ‘twister’ is attempting to com- 
naught, by instilling in- 
to the minds of those with whom he 
comes in contact and who have demon- 
strated their desire to give their sup- 
port to the establishment of insurance 
companies in their midst, a lack of. con- 
fidence, brought about by misrepresen- 
tation and unfair competition. 

“The ‘knocker’ and the ‘twister’ 
should be conscious of the fact that in 
his profession he is a part of one great 
whole, he cannot do injury to another, 
or another’s company, without it react- 
ing upon his own company, and also 
upon himself. In truth, by thus injur- 


letelv bring t 
nletely } 
pi iy Dring to 





ing himself, he helps to destroy faith 
and confidence in the noble calling he 
represents, thus visiting upon those 
whom he should sincerely strive to pro- 
tect, an irreparable loss. 

Protection By Law. 

“This disreputable method of compe- 
tition is severely condemned by the 
better class of agents, for we note that 
at the annual conventions of the Na- 
tional Life Underwriters associations 
resolutions are passed which in no un- 
certain terms show their disapproval of 
the ‘twister’ and his methods. In 
many States laws have been enacted 
which protect the policyholder of the 
company against such practices, 
one of the Southern insurance commis- 
sioners has taken the advanced posi- 
tion, under the law of his State which 
prevents misrepresentation, that the 
‘knocker’ will not ibe allowed to con- 
tinue to solicit. When the commis- 
sioner’s attention is brought to such 
illegal practices, the penalty being the 
immediate withdrawal of the solicitor’s 
license to do business.” 





A BIG DECEMBER. 





Outlook Pleasing to Officers of Inter- 
national Life—Christmas Greeting 
From Agents. 





The International Life of St. Louis 
reports $857,000 of business written 
for December up to the 22nd. Vice- 
President Babler states that he be- 
lieves that the Company’s December 
record will excel that of November, 
which was $1,133,000. 

As a Christmas greeting, the agency 
force and office employes presented the 
officers of the institution with appli- 
cations for $180,000 of business checks, 


covering the amount of premium 
being attached. This presentation 
was made last Saturday by Charles 


Kell, auditor of the Company acting 
for the agents and employes. This is 
in addition to the regular monthly 
business of the Company. The officers 
knew nothing about this special effort 
being made until the business was pre- 
sented Saturday morning. 





Premium Tax Practically Al! Paid in 
Ohio. 





Only $174.86 of the $1,128,000 due to 
the Ohio Insurance Department under 
the November collection, which includes 
the 2% per cent. premium tax on insur- 
ance companies doing business in the 
State and the one-half of one per cent. 
fire marshal tax, remains unpaid. Part 
of this is from a small Ohio mutual 


and | 


James W. Hull, President. 





company, now in process of liquidation, | 


and part is from another small Ohio | 


mutual. It is one of the most satisfac- 
ory settlements in the history of the 
Ohio Insurance Department. 





Hundred Million Mark. 





The Home Life expects to close the 
year with $100,000,000 insurance in 
force, which will represent a net gain 
of nearly $8,000,000—the best showing 
in the history of the Company. 








The Provident Mutual Life and Acci- 
dent Ins. Co. has been organized at 
Asheville, N. C., to do an industrial in- 
surance business. 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Alien, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal polidies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New 
rs Broadway | Yorks 
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KEEP POSTED By Reading) 
THE EASTERN UNDERWRITER 
— Each Week-———_——_— 
Subscription $3 Per Annum 








50th Year 


Home Life 
‘Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Ma bc5 ockeacees sand $23,626,018.63 
Liabilities (including Di- 

vidend Endowment 

WOME. 5.<.0060%5000 «++ 21,858,691.52 
Dividend Endowment 

Fund (Deferred 

Dividends)........... 2,119,044.00 
1,767,827.11 
Insurance in Foree..... 92,532,583.00 


1860 1910 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 








sylvania. 


A COOD OPENING 


An old, well established, progressive life insurance 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


lled 





Pp yy, with 


105 William St., New York City 








members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low -cost and care of interests of 





THE PENN MUTUAL 


LIFE INSURANCE COMPANY 
OF PHILADELPHIA 
On January 1, 1909, rates were reduced and values increased to full 


\ 3% reserve 








WESTERN STATES LIFE 
INSURANCE COMPANY. 
Capital fully paid in Cash - $1,000,000.00 
WARREN R. PORTER, President 
Is now offering the most attractive line of policies ever offered 


OPEN TERRITORY: Los Angeles, Pasadena, Riverside, San Bernardino, 
Santa Barbara, San Diego, and other splendid territory in Southern California, 
with the co-operation of more than 3,000 stockholders. 

Address: PRATT & GRIGSBY, General Agents 


San Francisco, California 














NATIONAL LIFE INSURANCE COMPANY 


Of the United States of America 
ALBERT M. JOHNSON, President 


More than $9, 750,000.00 in Assets 
Excess Security to Policyholders $1,300,000.(0 
CHICAGO'S OLDEST AND STRONGEST COMPANY 
OUR NEW POLICIES 
ARE WORLD BEATERS 
You Lose Money When You Neglect Your Chance 
to Sell Them. 


ROBERT D. LAY, Secretary, 159 La Salle Street, Chicago 


LOW RATES AND 
HIGHEST VALUES 


Write to 











CHICAGO’S FINANCIAL GIANT 








Capital and Surplus Over $1,000,000 


Security Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 





For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 
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MUTUAL LIFE ANNUAL DIVIDENDS FOR 1911 | 




















































































Policies |! d in the Y 1898-1906 Inclusi ° ° . c= 
olicies Issued in the Years nclusive. M h St t L f 
Whole Life Policies Per $1,000. iC gail ate Lie FIRST MUTUAL 
—— DETROIT Chartered in America 
ae : POLICY ISSUED IN YEAR ie edinlinne 
Age Premium 1906 1905 1904 1903 1902 1901 1900 1899 1898 . 
ins later oth sth 2 oh 0th th 12th sth ———————— 
7 ear ear (ear fear ear Year Year Year Year 
: . : —|| Wants a State Manager for MUTUAL LIFE 
21..$19.53 *.. $4.69 $4.76 $4.83 $4.90 $4.97 $5.05 $5.13 $5.30 $5.47 
vz.. 19.95 .. 4.78 485 493 5.00 5.08 5.16 5.24 5.41 5.59 Kentucky INSURANCE CO. 
23.. 20.40 .. 489 496 504 511 519 528 5.36 5.54 5.72 . 
24.. 2086 .. 4.99 5.07 5.15 5.23 5.31 5.40 549 5.67 5.86|| Splendid Opportunity for BOSTON, MASS. 
25.. 21.84 .. 61k 518 5.27 535 6544 6558 6.62 65.81 6.00 Right M 
1 an = 
- ‘ a ae a ™ tes on a full 3 per cent. Reserve 
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HINTS TO BUSINESS GETTERS 





We think it was the 
Concentration. Apostle Paul who said, 

“This one thing I do.” 
There is no more appropriate slogan for 
the life insurance solicitor than that. 
Tend strictly io your business—life in- 
surance. A man was kept busy a whole 
year, once, looking after his own enter- 
prise; so, live insurance, talk it, sleep 
with it, believe in it, instill that belief 
into the minds of others! If you talk 
“swapping horses,” or spend your time 
in discussing politics, you will not be 
apt to suggest the idea of carrying life 
insurance to the man whom you are in- 
terviewing. When you have the courtesy 
cf his time, then make the best of it 
and concentrate upon your business— 
genuine life insurance, unadulterated, 
“unterrified and undefiled!” Do tha 
one thing! It is a good time, at this 
season of the year, for men to buy life 
insurance policies as Christmas gifts 
to their families. Improve every min- 
ute, for the 1910 “bird of time has but 
a little way to flutter and the bird is on 
the wing.” You are the masters of your 
fate! Concentrate your efforts!—-From 
the official periodical of the Great West- 


ern Life. 
: ck ” 


The term “life insurance” 
What Is_ is a misnomer. Death, 
Life not life, is the concrete 
Insurance. fact about which the plan 
of life insurance centers. 
A life insurance policy does not under- 
take to insure continuance of life, al- 
though life insurance undoubtedly has 
a tendency to increase the longevity of 
the insured. The real purpose of life 
insurance is such that it could not per- 
form its full function in any form of 
society based on authority. Until the 
individual man emerged, until a society 
was organized, based on the idea that 
all authority is derived from the peo- 
ple, life insurance could only operate 
imperfectly. This explains the tre- 
mendous growth of life insurance in the 
United States. 

The basis of life insurance is the 
social obligation of every individual. 
Arriving at maturity, every man—in 
this country at least—assumes certain 
relations to society. Of necessity he 
begins adult life in debt. He is socially 
in debt, no matter what his wealth may 
be. If he dies prematurely, havirg done 
no particular work and having accumu- 
lated nothing himself, he dies in debt. 
He has been nurtured and trained under 
social processes which have been evolv- 
ed by past generations. He has been 
the beneficiary of conditions to the crea- 
tion of which he did not contribute. The 
one thing necessary for him, rich or 
poor, in order to pay that debt, is time: 
and time is the thing he is least sure 
of. His obvious obligation to his wife 
and children, if he is fortunate enough 
to have them, stirs him to action if he 
acts at all; but his ultimate liability is 
to general society, and the ultimate ef- 
fect of his act when he insures his life 
is the liquidation, in part at least, of the 
obligation which, as a citizen of the 
country, he owes to his fellow-citizens. 
This is the high purpose of all life in- 
surance, 

Life insurance can be and is used to 
protect credit and property: but as soon 
as a life insurance contract departs ma- 
terially from the social basis, what is 
known as moral hazard immediately ap- 
pears. Therefore, every sound company 
gives the most careful consideration to 
the economic and social value of the life 
of the applicant. A man of small im- 
portance in the community, with no con- 
siderable earning capacity, could not get 
insurance for any considerable sum. 

Primarily life insurance is a co-opera- 
tive plan to meet the default involved in 
the premature death of productive lives. 
A non-productive life is not properly in- 


surable. A life stamped with immoral- 
ty is not insurable. A life somewhat 
impaired through defective family his- 
iory or by individual weakness or dis- 
ease, if that life at the same time is a 
productive life, is insurable at a price. 
All of which brings us back to the same 
conclusion, i. e., life insurance is a great 
social plan which merges the individual 
into the mass, and puts behind the 
frailty of man standing alone the im- 
measurable strength of men standing to- 
gether.—Darwin P. Kingsley, president 
New York Life. 


* 7 ” 
One of the results of the 
Life great life insurance dis- 
Insurance turbance has been to de- 


investments. preciate life insurance 
policies as investments. 
It is often said that life insurance is not 
an investment. Agents even are talking 
it and writing life policies where they 
used to write endowments. Many of us 
can remember when some companies 
used to urge their agents not to taik 
life insurance at all, but talk investment 
all the time. A great many fancy va;i- 
eties of endowment were sold in that 
way. Eventually the public woke up 
to the real character of these “invest- 
ents,” and, as usual, went to the oth- 
er extreme and now suspects that life 
insurance policies are not investments 
at all. 

As a matter of fact the standard 
forms of life insurance are a combina- 
tion of life insurance and investment. 
ibe insurance element is essential and 
good, and for most purposes the invest- 
ment element is just as essential and 
just as good. These elements are mixed 
iu various proportions in the different 
forms. In the endowment forms the in- 
vestment feature predominates, and it 
is proper to sell it as an investment. 
‘ihe deferred dividend endowment used 
to be a very popular form of investment 
for young people. It was hammered so 
nard in the New York investigation by 
ambitious reformers some people got 
the impression that a certain frivolous 
individual gave a notorious dinner and 
a great life insurance president had a 
seaside palace all on account of it. It 
is easy to ridicule the principle of de- 
ferred dividends, and ridicule was large- 
y responsible for the results of the life 
insurance investigation. 

But the deferred dividend endowment 
with all its faults is still the best long- 
time accumulative instalment invest- 
ment that has ever been devised. Grant 
hat it is not perfect; grant that it is 
easily misrepresented; grant that actual 
results have not equalled estimates— 
nevertheless it is the best there is and 
nothing takes its place. 

To tak® the place of it many schemes 
have been tried. Thus far they show a 
uuiform record of deception. What shall 
a man, who can save one hundred dol- 
lars a year, do with his money? Shall 
he buy real estate, sold to him at many 
times its value because he buys in in- 
stalments? Shall he buy a “bond” in 
one of the many investment concerns 
that have been promoted to accom- 
modate him? Lastly, and I am ashamed 
to mention it, shall he let some life in- 
surance promoter sell him stock in his 
latest wild promotion? What should he 
co with his money? Put it in the savings 
bank? Perhaps, but it is almost im- 
possible to make it stay there. 

In France such investors buy Rentes, 
in England they buy Consols, in Amer- 
ica they get robbed. 

It is all very fine to discredit insur- 
ance investments, but let us remember 
that as yet there is nothing to take their 
place.—R. T. Furman, general manager 
of the Reliance Life. 





Marshalling some twelve or thirteen 
applicants about nine miles to be ex: 
amined for life insurance, is an achieve- 
ment of C. H. and S. B. Thompson, 
managers of the Reliance Life for 
Mississippi. 


KNIGHTS OF PYTHIAS RULING UP. 








Lawyer Applies to Attorney General 
for Receiver—Case Up to 
Hotchkiss. 





Superintendent Hotchkiss will soon 
be called upon to decide the present 
condition of the insurance branch of 
the Knights of Pythias. M. G. Bucky, 
a New York lawyer, petitioned At- 
torney General O’Malley to cancel the 
right of the order to conduct an insur- 
ance business, on the ground that it 
was insolvent and he further asked for 
the appointment of a receiver. Mr. 
Bucky was referred by the attorney 
general to the insurance superintend- 
ent, who under the recent law has au- 
thority to liquidate fraternal orders if 
their condition warrants it. 





“Publication of Progress.” 





In announcing the republication of 
the Company’s organ “The Federal,” 
Isaac Miller Hamilton, president of the 
Federal Life of Chicago, says: 

““The Federal’ is designed to be our} 
publication of progress. Each month 
we trust it will bring a personal mes- 
sage of information and inspiration to 
every man in the Company’s service. 
At the home office, with our fingers on 
the pulse of the business, ‘the greatest 
business in the world,’ we feel many 
encouraging impulses, catch many vital 
messages that should be passed along 
to the men in the field, the workers 
who are the bone and sinew of the 
Company. This, ‘The Federal’ will try 
to do.” 








J. C. Dobbins, superintendent for the 
Metropolitan at Jacksonville (Fla.), has 
been transferred to the Richmond 
(Va.) district. 


UNEXCELLED IN 
Favorable Mortality 


——{AND—— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











THE ACENCY 


OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 
OF 


Properly written and carefully selected 
business. No stock selling, board or re- 
insurance schemes. No contracts made by 
correspondence. A personal interview can 
be arranged for in most any state by 
addressing 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 





























something more than life 
booklet and agency terms. 


L. G. FOUSE, President 


Personal and Family Insurance Combined 


No trouble to get a hearing with this policy. It’s 


insurance. Write for 


Address 


ALEXANDER McKNIGHT, Vice President 


The Fidelity Mutual Life Insurance Company 


OF PHILADELPHIA 








warding themselves. 


PROSPEROUSLY BUSY! 


Our agencies are steadily increasing this year’s lead over the 
figures of our high record in 1909. 


Our agents are prosperously busy. 
surance and our unequaled Continuous Monthly Income policy 
they are reaching and satisfying the public and liberally re- 

Inquiries invited from delivering producers. 


GEORGE D. LANG, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 


With Business Life In- 








CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Glass Openings in bothBranches fer PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 
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TO MEN IN THE FIELD. 





In the official paper of the Public Sav- 
ings Insurance Company of Indianapolis, 
there appears some wholesome advice 
to men in the field and we are indebted 
to President H. Thos. Head for the fol- 
lowing: 

There is a lot of money 
Write in Ordinary commissions, 
More if you will but get busy 
Ordinary. along this branch of 
the business. There are 
scores of people all about you that are 
splendid prospects for signatures on the 
dotted line, if you are a well-informed 
insurance man and know how to present 
the subject and interest them. A very 
large number of people have never 
learned the immensity of insurance 
values. Have never stopped in their 
busy career to consider what might be 
done in creating an immediate estate 
with a very small part of their earnings. 
Nowhere else in the business world can 
an immediate estate in the event of 
death be created with so small an 
amount of money as in life insurance. 
Nowhere else can the element of chance 
be eliminated from the future comfort 
and care of loved ones as in good life 
insurance. In no way can one arrange 
for the family to enjoy the comforts 
and even the luxuries of life as in cover- 
ing the earning powers of the life with 
good life insurance. There are plenty 
of people all about you that would be 
grateful to you for information along 
these lines. You should he able te 
create interest by being well informed 
in the business. Get busy along Or- 
dinary lines and you will be surprised 
how easily you can make your bank ac- 
count grow. 
7 . a 
So many men go through 
Value life half trained, half pre- 
of pared for the struggles 

Training. that are sure to come to 

them. No wonder there 
are so many failures. No business re- 
quires more skilled and thoroughly 
trained workmen than that of life in- 
surance in order to reach the most 
coveted place in the profession. He 
must be a specialist. A certain kind of 
education is neceSsary—know your busi- 
ness and know. it thoroughly. The in- 
dustrial insurance business finds men 
of all walks of life, the college men, 
university men, common school men, 
and men of scarcely any education at 
all, and we find success among all of 
them, but hunt as you may and you will 
not find a man who is making a suc- 
cess of industrial life insurance to-day 
who has not an absolute working knowl- 
edge of his business in all its different 
phases. Knowledge is power in the in- 
surance world and he who would be a 
winner must thoroughly know his busi- 
ness. 


+ * * 
Attention has been called 
Haste time and again in the 
Makes Ladder to the importance 
Waste. ef the prompt attention 


to details. There is pos- 
sibly no one detail in the entire cata- 
lozue of the industrial insurance man 
ihat is so vital and so sadly neglected 
perhaps as that of completing the ap- 
plication. Too much haste is made at 
+his stage of the proceeding, which 
means an immense waste. Every ques- 
tion should be asked and filled in prop- 
erly at the time the application is being 
written, for this is the time to save 
time, vexation, worry and money. This 
is exemplified week after week at the 
home office. Age next birthday does 
not agree with date of birth or sex, oc- 
cupation, present condition of health, 
height and weight, or some other of the 
nineteen direct questions with their sub- 
divisions have been omitted, which 
necessitates a return of the application 
back to the writer for correction. This 
means a delay of issue, special salary 
and bonuses. It may also result in the 


failure to place the business. Steady 
and even production, with an even flow 
of increase every week means great 
care in the completing of the applica- 
tion. Make up your mind to do this 
absolutely right this year, and begin to 
do it now, 





DAILY CANVASSING. 





With the means now within the 
reach of our field staff, we hold it to be 
a plain, evident proposition which is 
,demonstrated every day in every town 
operated, that no superintendent in the 
service need or should be satisfied with 
anything less than the full accomplish- 
ment of Ordinary and Industrial busi- 
ness allotted to his district, says The 
Intelligencer, published by the Metro- 
politan. 

Allowing for temporary setbacks, a 
superintendent has it within his power 
to ultimately measure up to the full 
working and producing capacity of his 
men. He is master of the situation, 
supreme in his own territory, and 
maker or breaker of his own record. 
He selects his own material, trains the 
men in his own way, or supervises 
their training through his assistants. 
He directs, manages and leads them 
with a single eye to bringing out their 
best qualities and making their jobs 
too profitable to quit. These plenary 
powers include wide latitude to the 
superintendent to follow out his own 
ideas in any way that his judgment, ex- 
perience or individual preferences may 
deem best to secure satisfactory re- 
sults. If the district gear is not run- 
ning actively, if the returns are not 
coming in in good shape and amount, 
it is up to the man in charge to find 
out where the hitch is. If any number 
of his men are using up three whole 
days a week collecting alone, another 
day in making back calls, and a fifth 
in straightening out accounts and mak- 
ing remittances, leaving only one day 
for prospecting and closing business, it 
must be manifest that a change of 
method would effect a change of re- 
sults. We will venture to say that in 
the best regulated districts the order 
of business is, canvass every day and, 
3 Possible, close an application every 
ay. 

There is nothing new in all this, we 
know—nothing that has not been said 
and repeated dozens of times—nothing 
that is not perfectly well known to all 
our superintendents, old and new. It 
is as true to-day as it was on that 
memorable day in November, 1879, 
when the first Metropolitan industrial 
application was written, that a man’s 
success must depend upon his efficien- 
cy, and that satisfactory production 
surely follows canvassing and closing 
business daily, week in and week out. 
The thing for every man to do is to 
let nothing interfere with the daily 
canvass plan, and the thing for every 
superintendent is to use every means 
of training new agents into first-class 
business-getters, and encouraging old 
hands to keep up to the high-water 
mark. 

If other plans have failed you, no bet- 
ter time could be found than right 
now in the month of December to try 
the method which brings to many such 
brilliant success. If a “new leaf” be 
necessary, turn over the old plan of 
Daily Canvass and work it with new 
feelings and conviction that you can 
and will win out when you start again 
fresh and vigorous in January. 





L. L. Adams, superintendent for the 
Metropolitan at Topeka, has been pro- 
— to the Kansas City (Mo.) dis- 
rict. 





H. W. Singer, assistant for the Met- 
ropolitan at La Crosse, Wis., has been 
transferred to an unattached assistancy 
at Benton Harbor, Mich. Assistant J. 
B. East has been transferred from Des 
Moines, Iowa, to Birmingham, Ala. 








The 
Metropolitan Life 
L[nsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Company By the People 
———————— For the People 


The Daily Average of the Company’s 
Business during 1909 was: 
456 per day in Number of Claims Paid. 
6,535 per day in Number of Policies 
placed and paid for. 
$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Rv 
serve. 


$132,172.72 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 





METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 











J. G. WALKER. President 
T. WM. PEMBERTON, ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
4 Home Office, Richmond, Virginia 


THE OLDEST Southern Life Insurance Company 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company: 
Its Policies are clear and definite in their provisions, and their values are absolutety 


guaranteed, 


Assets December 31, 1909.... .......c..eeeeeneeees $5 372,601.00 
Liabilities December 31, 1909... ........ : odes abet 4,312,405.92 
Insurance in Force December 31, 1909 — nebeth weete 68,337 618.00 
Total Payments to Policyholders since Organization. 9,820,412 49 











INDUSTRIAL INSURANCE 








CUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
whe are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


H. POLLMAN EVANS, President Head Office, TORONTO 





Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most l'beral Industrial Policy 








ROME INSURANCE COMPANY 
ROME, GA. 


J. C. PORTER, Vice-Pres. and Manager 


INDUSTRIAL AGENTS WANTED IN 
GEORGIA AND ALABAMA 





a 


WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, aiding 
materially in securing business. 
DISTRICT MANACERS WANTED 
Send for our Guaranteed Dividend Coupon Policy and 
our terms to agents. 


READING MUTUAL LIFE INS. CO. 


COLONIAL TRUST ELDG. . . READING, PA. 
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AN OPPORTUNITY TO RENDER 
REAL PUBLIC SERVICE. 
The New York Legislative Investi- 


gating Committee has before it a great 
opportunity for recommending legisla- 
tion that will place the regulating of 
the business of fire insurance on a 
plane and in a light before the public 
of this and other States, which it -has 
never occupied before. Originally ap- 
pointed for the avowed purpose of 
probing graft among its own members, 
it has effectually sidetracked that fea- 
ture and has so conducted its delibera- 
tions and hearings that it now occupies 
the public mind largely as a fire insur- 
ance investigating committee. That it 
would attempt to create just this im- 
pression has been predicted from the 
outset, and enough, herein 
lies its opportunity for justification. 
Appointed by a legislature with a Re- 
publican majority, it must make its re- 
port to one with a Democratic majority, 
and its recommendations ntust there- 
fore be of so wise a character that 
even the unfriendly majority will give 
them heed. Will the members of the 
committee recognize toeir opportunity 
and rise to it? 

The monument they may build must 
be founded on the principle that fire 
insurance is a tax, and its stones be 
reduction of that tax through the pre- 
vention of fire and minimizing of ex- 
pense. The architect’: plans are pre- 
sented with little argument. 

The largest item of the tax is the 
fire loss. 

The first stone should be the adoption 
by the State of a Standard Building 
Code (the National code is an admira- 
ble model), and the requirement that 
the fire limits of all cities, towns and 
villages be defined and the State code 
govern building opcrations therein. 
This will tend to prevent conflagrations 
and large single losses. 

The second stone should be a com- 
fire marshal the fire 
marshal to be paid an adequate salary, 
say not less than $7,500 per annum, and 
his office investigate every fire. He 
should have the power of subpoena and 
whatever else is necessary to clothe 
him with proper authority. This will 


strangely 


prehensive law, 





tend to stem incendiarism and criminal 
carelesness. 

The third stone should be the repeal 
of the present law requiring all fire 
insurance companies not organized 
under the laws of New York to pay a 
2 per cent. tax on their net premiums 
to local fire departments. As a rule the 
money thus had is wasted and at best 
it is a tax on a tax, which is uneconom- 
ical. 

The fourth stone should be the re- 
quirement that the Insurance Depart- 
ment be supported by the State or if 
that is not desired, that it shall only 
collect enough for its requirements 
Both of these measures will reduce ex- 
penses in a way that is entirely feas- 
ible and proper. 

The fifth stone should be an anti- 
rebate law regarding commissions. If 
this is proper for life insurance it is 
equally so for fire insurance and all 
others forms of indemnity as well. 


The cap stone of the monument 
would be the recognition of the right 
of companies to interchange informa- 
tion and experience as represented by 
voluntary associations; to formulate 
schedules for making rates and it 
should be required that upon applica- 
tion any property holder may see the 
schedule in use and how it is applied to 
make up the rate on his property. Also 
the superintendent of insurance should 


have the right upon application to see 
the schedule making the rate upon any 
property situate within the State. This 
measure will forever act as a sufficient 
deterrent on improper or inequitable 
schedules or rates and be far wiser 
than granting any overt power to a 
State officer to make or regulate rates, 
for such power would iuevitably be com- 
plicated by political conditions such as 
would tend toward discrimination. 

It would be wise for the Committee 
to report against the following 
chimeras: 

Valued policy and anti-coinsurance 
measures. 

The former is a direct incentive to 
dishonesty, the latter an effectual bar 
to a just distribution of the fire tax, 
and both mean that rates of premium 
must be higher to compensate for the 
additional hazards they impose. 

It is difficult to see any reason for 
the State to license insurance brokers 
except for the purpose of revenue, 
which is equally applicable to grocers 
and butchers. 

The relation between broker and com- 
pany is peculiar but well-defined with- 
in somewhat narrow limits. Conditions 
which seem to require the services of 
the broker exist in this State practi- 
cally only in the metropolitan district, 
for the number outside is negligible. 
There is grave danger that legislation 
would so broaden the relation as to 
create brokers all over the State, thus 
inevitably increasing the expense of do- 
ing business, and defeating one of the 
chief objects of the inquiry. 

The more business that can be done 
directly between the property holder 
and the companies or their duly appoint- 
ed agents, regularly and properly licens- 
ed by the State, the less will be the 
expense of distributing the fire tax. 


Should the Committee desire verifica- 
tion or amplification of any of the 


statements herein it has but to call on 


the leading fire insurance men of this 
city and question them along these 
lines.. 





FOUR BIG “C’S.” 





In connection with the so-called in- 
vestigation into fire insurance condi- 
tions, it is somewhat refreshing to read 
testimony which demonstrates to the 
unbiased mind that rates are not at 
present figures merely because man- 
aging underwriters wish them to be 
so. It is deceiving to assert that the 
cost of fire insurance has increased. 
Vice-President Correa of the Home of 
New York, recently pointed out where 
the price for indemnity had materially 
decreased, and that the service render- 
ed by the companies at the. present 
time could not be compared with that 
of a quarter of a century ago. 


The Fireman’s Fund Record calls at- 
tention to four great “C’s” which have 
been factors in retarding fire insurance 
rates on the downward scale, namely, 
construction, carelessness, cussedness 


and coercion. We quote as follows: 


For many years fire insurance com- 
panies have spent much time and 
money in trying to convince the public 
that high rates for fire insurance were 
largely caused by construction, care- 
lessness and cussedness. 


To these three “C’s” should, however, 
be added another in connection with 
coercion as practiced upon fire insur- 
ance companies through Insurance De- 
partments of the various States. 


In the Record for August, 1910, we 
quoted from official figures of the New 
York Insurance Department, showing 
that while the profit of fire insurance 
companies reporting to that State from 
the underwriting department of their 
business during the past eighteen years 
was only 3.06 per cent., they had paid 
in taxes 2.67 per cent., or, in other 
words, that 87.5 per cent. of their prof- 
its from underwriting during that term 
had been immediately handed out for 
taxes and fees. 


In this connection we notice with 
satisfaction that the Merchants Asso- 
ciation of New York has concluded 
that the excessive taxation of insur- 
ance companies in America is not only 
an injustice to them, but is an import- 
ant factor in the question of high rates. 


In a letter addressed by that associa- 
tion to a committee now investigating 
various insurance questions in New 
York, it calls attention to the fact that 
during the last fiscal year the Insur- 
ance Commissioner of that State cal- 
lected from insurance companies $1,- 
965,000, while the expense of the De- 
partment was only $226,000. 


In reference to this the Merchants 
Association expressed itself to the ef- 
fect that ordinary taxes are proper, as 
they represent payment to the Govern- 
ment-of a part of the profit derived 
from economic use of wealth; but that 
the taxes collected from insurance 
companies simply represent an addi- 
tion to the already heavy burden upon 
the community imposed by the destruc- 
tion of wealth, and that it is unjust 
that funds extracted from the commu- 
nity to distribute the burden of de- 
struction of property by fire should be 
increased by such taxation. 


This action of the Merchants Asso- 
ciation is only one of the many recent 
indications that property owners 
throughout the country are becoming 
more impressed with the importance of 
correcting their building laws, protect- 
ing their property from fire, investi- 
gating the cause of fires and reducing 
the taxation of insurance companies to 
such amount as may be actually re- 
quired to pay for the expense of insur- 
ance supervision. 


LOCAL INVESTMENTS. 





A southern company has enacted a 


. by-law which pledges it to re-invest in 


each State where it is doing business, 
seventy-five per cent. of the reserves 
pertaining to policies written in such 
State. The reason for embodying this 
promise in a by-law is to convince the 
people of the States in which the com- 
pany is doing business, that a part of 
the money which they deposit with it 
will be re-invested within the State. It 
is a good talking point and the plan 
will work very well in practice so long 
as the company has what may be term- 
ed but nominal funds to invest. If, 
however, it some day attains the posi- 
tion of having millions to invest, it may 
be unable to place them to the best ad- 
vantage if compelled to accept the se- 
curities of a particular State. While 
its assets are small, it may easily com- 
ply with that by-law, but so long as it 
has only a little money to invest it can 
make small differerice to the State 
where it invests. On the other hand, 
when it becomes a large company, as 
it expects to do, and has millions to in- 
vest, it will need to be in a position 
where it can secure the safest and 
most profitable securities for the bene- 
fit of its policyholders instead of being 
limited to specific localities. 

A life insurance company which 
hopes to place its millions to the best 
advantage must have access to the en- 
tire investment field. It is eminently 
proper that, other things being equal, 
it should invest in the States where it 
operates; but first and above all, it 
should seek the safest and most profit- 
able investments. It should look to the 
best interests of its own policyholders. 
These in any. State constitute but a 
small fraction of the whole population, 
and their best interests will be con- 
served only by selecting the safest and 
most profitable securities, whether to 
be had in that or some other State. 





NOTHING NEW. 





Careful perusal of the summary of 
the fire insurance situation in 1893, as 
viewed by Superintendent Pierce and 
Commissioner Merrill, respectively in 
charge of the insurance departments 
of New York and Massachusetts (re- 
printed in these columns last week), 
emphasizes the fact that conditions in 
the underwriting world do not differ 
radically from those obtaining seven- 
teen years ago. 

The public, then as now, was clamor- 
ing against “excessive rates;” State 
regulation of tariffs and agents’ com- 
missions was urged, and the operation 
of individual underwriting concerns ap- 
proved. 


One by one the propositions were 
dissected by the supervising officers 
above named, and the fallacies and in- 
justice of each pointed out. 


The present investigation. committee 
might read with considerable profit 
the comprehensive reviews of Messrs. 
Pierce and Merrill. 





J. H. Dumont & Son, of Omaha, have 
been appointed general agents of the 
Federal Union Surety Company for 
Douglas county, Neb. 
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FIRE INSURANCE DEPARTMENT 





WRITING SURPLUS LINES 


BARRED IN EMPIRE STATE. 





Brokers May Arrange for Such Busi- 
ness But Cannot Write it in New 
York After January 1. 





Representatives of non-admitted sur- 
plus line writing insurance companies 
and aggregations, are greatly exercised 
over the operation of the amendment 
to the New York Insurance Law, gov- 
erning the placement of excess busi- 
ness, Which becomes effective January 
1, 1911. 

Under the terms of the act, while 
licensed brokers may continue to pro- 
cure policies of outside institutions for 
their clients, they are strictly prohib- 
ited from issuing contracts on New York 
State business here as has been the 
practice hitherto. 

Under date of November 18, the In- 
surance Department addressed a letter 
to the licensed special agents advising 
as to the procedure to be followed in 
placing affidavit business, and warning 
that any infraction of the law would 
result in the revocation of the agency 
license. 





Coming Under the Law in Illinois. 

Far-reaching results will probably 
come from the conference held at Chi- 
cago last Thursday between representa- 
tives of interinsurance concerns and At- 
torney Oscar B. Ryon, of the Illinois 
insurance Department. Such a spirit 
cf fairness and willingness to accede 
to square deal principles was exhibited 
that it is probable a bill will be intro- 
duced in the coming Illinois Legislature 
to regulate interinsurance concerns, 
Lloyds and other unincorporated bodies 
now unlicensed, and it will be of such a 
nature as to receive both the approval 
of the concerns which have heretofore 
been unsupervised and their hearty sup- 
port as well to secure its passage. 

This evidences a decided change of 
heart on the part of underwriting con- 
cerns which have heretofore been “be- 
yond the pale” as far as recognition by 
State authorities goes. It is apparent 
that these bodies of underwriters feel 
that they should no longer be numbered 
as outlaws, doing business without the 
direct authorization of the State and 
subject to continual attacks as to their 
standing, but want to come before the 
public in their proper light. 

The passage of such a law will be the 
first in the United States and will place 
the State authorities of Illinois in the 
front rank as progressives, in securing 
an act along lines which have been bit- 
terly opposed and fought against in oth- 
er States. The subject has been ap- 
proached in a spirit of open mindedness 
and diplomacy that has not only allayed 
antagonism, but brought ready co-opera- 


tion from the companies themselves, 
so far, 

While the regulative features will 
not probably be as paternalistic as in 
the case of stock corporations, on ac- 
count of the nature of the concerns 
themselves, they will be sufficient to 
satisfy the public as to the security of- 
fered for their indemnity and will at the 
same time place them upon a footing 
where they will pay adequate dues to 
the State for the privilege of doing 
business. 

From all reports the feeling at the 
meeting was most amicable and another 
meeting will be held on Thursday of 
this week in Chicago to go into the 
matter more in detail, after which time 
a definite announcement of the proposed 
plans is expected. 

Among the representatives of unin- 
corporated underwriters present were: 
Bruce Dodson, of Kansas City; John L. 
Waters, of New York; L. B. Warner, 
of Chicago; H. J. O’Brien, of Chicago, 
representing Stanton’s Lloyds; William 
Williamson, of the Indemnity Exchange, 
and A. F. Shaw, of Chicago, represent- 
ing London Lloyds. 





“MENTIONED” FOR THE OFFICE. 





P. D. Kiernan Talked of for Sup’t of 
Insurance Should Hotchkiss 
Resign. 





In the rather unlikely event of W. H. 
Hotchkiss tendering his resignation as 
superintendent of insurance in New 
York State, political gossip has it that 
the office would be tendered to Peter 
D. Kiernan, of the Albany local agency 
firm of Rose and Kiernan. Mr. Kier- 
nan is a stalwart Democrat and active 
in the councils of his party. He is, 
moreover, a good insurance man, and 
in addresses made at agency and other 
gatherings of late has shown himself 
possessed of shrewd and far sighted 
judgment. 

Mr. Hotchkiss’ term of office will not 
expire until February 1, 1911, and the 
strong probabilities are that he will 
hold over until that time. He has un- 
dertaken a number of important depar- 
tures, and is anxious to see them car- 
ried out, and for that reason will likely 
continue until his term shall have ex- 
pired. When a representative of The 
Eastern Underwriter mentioned the re- 
tirement stories to Superintendent 
Hotchkiss, the latter smiled blandly 
and asked whether he looked like a 
man who was going to quit? 





Afraid of Portland, Ore. 





In the opinion of the engineers of the 
National Board of Fire Underwriters, 
the close construction of buildings and 
the lack of proper opening protections 
constitute a grave conflagration hazard 
in the congested district of Portland, 
Oregon. 
















San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 






office in Liverpool 






Syl, - - = 
Losses Pald by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 


funds largely supplied by head 


U.S. Gash Assets, Dec. 31, 1909 $13,885,802.88 
5,119, 180.30 
3,239,491.00 
1,427,290.00 
1,051,543.00 


Liverpool 
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LOWER RATES IN PITTSBURG. 





Allegheny County Board Accepts Re- 
commendation of Its Special 
Committee. 





As was intimated in The Eastern Un- 
derwriter of December 15 would be the 
case, rates on dwellings in Pittsburg 
have been reduced. Under date of the 
20th inst., R. J. Trimble, acting secre- 
tary of the Board of Underwriters of 
Allegheny County, advised members of 
the organization as follows: 

“The question of revision of rates on 
dwelling house properties has been be- 
fore this board for a number of years, 
and in the hands of the present commit- 
tee for over one year. The meetings of 
tne committee, which have been many, 
have demonstrated the fact that there is 
a great diversity of opinion as to wheth- 
er or not any change is justified under 
existing conditions in this territory. 

“However, after a thorough and ex- 
haustive discussion it was decided that, 
considering the question from all points 
of view (which, we may say, are as di- 
versified as there are members of the 
committee), the committee is prepared 
to report the following to the board, 
with its recommendation that it receive 
favorable consideration. 

“Buildings occupied exclusively as 
private dwellings, under public fire pro- 
tection, or within 500 feet of a fire 
hydrant, may be written at the follow- 
ing rates, these rates to apply only to 
independent buildings: 

“Brick or stone, or built entirely of 
cement blocks (not vitrified hollow 
tile), 25c. 

“Brick, veneer, 25c. 

“Brick or stone first story, cement 
second story, 25c. 

“Brick or stone first story, frame sec- 
ond story, 30c. 

“Two annual premiums for three 
years, and three annual premiums for 
five years. It being distinctly under- 
stood and agreed that no rebates are to 
be paid or allowed, directly or indiregct- 
ly, upon existing policies.” 

Under the former schedule the rates 
were 35 cents per $100 for one year, 70 
cents for three years and $1.05 for five 
years. The new tariffs are 25 cents per 
$100 for one year, 50 cents for three 
years and 75 cents for five years. This 
makes a difference of $1 per $1,000 for 
one year, $2 per $1,000 for three years 
and $3 per $1,000 for five years. 


Concealment of Material Facts. 





The usual clause in fire insurance 
policies with reference to concealment 
of material facts voiding the contract 
has been upheld in recent cases by the 
supreme court of Nebraska. A mort- 
gage was given on stock of merchan- 
dise, but was not to be recorded by 
the mortgagee unless such action was 
nceessary to protect his interests. Lia- 
bility for loss by fire was denied by 
reason of this mortgage. The trial 
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court gave judgment for the plaintiff, 
but the Nebraska supreme court re- 
versed that judgment, holding that con- 
cealment of the mortgage was a mate- 
rial fact which voided the policy.— 
Fireman’s Fund Record. 





BALTIMORE’S WATER SERVICE, 





System Costing $800,000 Nearing Com- 
pletion—Will Be Operating 
Next Fall. 
se 

A preliminary test of Baltimore’s 
new fire service pipe line will be made 
about February first, nearly ninety per 
cent. of the system having already been 
laid. The pumping station which is to 
be erected for the system’ will not be 
completed before next fall, and the 
present commission which has been 
carrying the work through hopes to 
have the entire system ready to turn 
over to the city when it goes out of 
office on October first next. 

The system is so constructed that in 
case there should be a shortage or 
breakdown in the reservoirs, water 
from the harbor can be used instead. 
The pipe lines will cost $500,000, and 
this with the pumping station to be 
erected at a cost of $150,000 and ma- 
chinery amounting to $110,000, will 
bring the total cost of the system, in- 
cluding the property occupied by the 
pumping station, to about $800,000. 





WRITING BUSINESS. 





American Union Fire of Philadelphia 
Licensed by Penna. Insurance 
Department. 





Authority to begin business was 
granted the American Union Fire of 
Philadelphia, by the Pennsylvania In- 
surance Department several days ago, 
and the Company is now writing busi- 
ness. 

Conceived by James F. Stone, the 
promotion of the American Union has 
been under his personal direction, and 
the maturity of his plans, executed in 
the face of numerous difficulties, is a 
matter for sincere congratulation. Mr. 
Stone is president of the Company, and 
will guide its general business policy. 





Gloucester Needs Improvements. 





A costly fire at Woodbury, N. J., de- 
stroying the $100,000 high school, has 
created much anxiety in the surround- 
ing towns, few of which have any fire 
protection worth mentioning. At Glouces- 
ter conditions are especially serious 
and the taxpayers are demanding that 
the common council takes steps to se- 
cure a fire engine and to secure an 
equipment that is in keeping with the 
size of the town. 





The United Firemens, of Philadelphia, 
which recently re-entered Massacu- 
setts, has appointed Kellock, Rice & 
Company its Boston agents 
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thought it would be a good thing to | 
have the State supervise the methods 
of rate making—that is, to correct de- 
fects in the system by which rates are 
arrived at. The only tegislation whicn 
he thought could possibly benefit the 
people of the State would be a State 
building code which would enforce bet- 

















arcane ter building construction, and this, he | 
The New York Legislative investi- thought, would be decidedly unpopular | 
gating committee devoted the last because its benefits would not be im- | 
days of its session before the holidays mediately seen. | 
to the fire insurance business having : 
on the stand a number of officers of Fire Loss Problem. 
fire insurance companies. Among these “The fire loss of this country is one | 
were Henry Evans, sident of the Of the biggest economic questions we 
Continental. Frederick C. Buswell, vice- have,” said Mr. Evans. “We have $250,- 
president of the Home, Edward F. Bed- 00,000 annual fire loss, and if anything 
dall, president of the Queen and John can be done to reduce that to something 
G. Wickser, president of the Buffalo like $50,000,000 to $65,000,000, as it 
German. should be, we'd have the world by the 
Mr. Evans injected considerable life tail.” 
into the proceedings wl ha 1ere- Mr. Evans thought that the nearer 
tofore been characterized chiefly by an the approach to the status of admitting 
atmosphere of killing time’ and h all companies, stock, mutuals and indi- 
kept up a running fir ) ment and lual underwriters, under proper State 
information H was 7 b supervision the better it would be for 
answering questions and Ww ng the policyholders. } 
the ¢ ym mittes that tl fil “But don’t confuse us with life com- 
Companies = woil 1 up r thelr panies,” he warned. “We're organized 
freedom in ma t ling upon Un- to make money; they're organized to 
derwriting t. take care of the widows and orphans.” 
H Would Contest Rate Revi a eae ? He had a table of companies formed 
> t con a aw e — ® = ° 
release ’ : a. a . in this country since 1871, which 
ate 3 one CVmpeense Dan te Su showed that 76 per cont. of them tad 
= . ae on ee ee =", either retired or failed, and only 24 per 
to a board of 1 a it cent. survived. The gieat risks of the 
yubl he would i to : } $ 
H : . an, Dusiness, he said, were naturally in the 
th ~o-inssrocsdlassh . st law reat cities of the couatry, and outside 
“Pe = rscng oes ian tee erie AW of the cities the business is a sure gain. 
in this state w 1 ’ l : 3 =e 
hie ania It woula bak -eeenans As an example of the value of a uni-! 
‘aioe . ay ayq form rate for the policyholder, Mr. | 
ce tia , 1 oy+ Evans went on to tell of a big mercan- | 
pager ips , tile house in New York which pays a 
‘eS ; rate of 45 cents a $100 on its stocks. 
Ir. Evans gay 
the New York Fi S I 7 “th at firm has to kunt the world 
had beer n WI r for enough insurance to cover it,” 
tos this city “Now, if there were no ex- 
Pp m ‘ lity hé rate and that firm wanted in- 
e ¢ } t 1, surance from fhe Continental I'd charge 
ONT ¢ it about $1 a hundred. Supply and de-| 
ial mand, that’s all.” | 
n : tl President Beddall was introduced to 
C ] f the committee as the “dean of fire in- 
ass 1 I surance.” He testifiel principally on 
ly so the great fire waste and rating. The 
strong suffer ir ‘ primary cause of differences in fire 
“Let the Buyer Beware.” los here and Great Britain and the 
my vy if t t Cc nent, he said, wus the inferiority 
& - of building construction in this country. 
sur are The specific fault in our structures, he 
loi ‘TH red said, was the defective heating appara- 
t s, which, he aggre is responsible for 
ro he S ’ sn’ e-third of the total fire loss. Mr. 
| le Beddall favored a "Stat e building law 
n give that would embody requis ites tending to 
him tl t ! make our buildings resist conflagra- 
mé ° of tions. The way our buildings are con- 
e ' ( fit- structed now, he said, a five minutes’ 
- a fire is enough to destroy them totally. 
He wo s I ( Schedule rating, Mr. Beddall said, is 
rate o I 1, t responsible for the great reduction in 
FIRE AND LIFE INSURANCE STOCKS. | 
(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) | 
iAP DIVIDENDS Bid | asked 
COMPANIES CAPITAL Approx. When price | price | 
Annl. Div. Payable per ct. | 
| 
u 
City of New York $500,00 10 Q 200 205 | 
Commonwealth 500,000 10 JI &J 326 oes 
Continental 2,000,000 40 Jad 1025 1075 
Empire City . 200,000 8 J&JT 125 
Fidelity- Phe nix .. 2 500,000 v Vv 310 315 
German Alliance 400,000 15 Jad 275 300 
German-Americatr - 1,500,000 30 J&J 550 560 | 
Germania ($50) Fire 1,000,000 18 JI &dJ 285 295 | 
Glens Falls ($10).. 200,000 30 J&aJ 1525 aaa 
Globe & Rutgers 400,000 40 2 475 500 
Hanover ($50)... 1,000,000 15 J&J 200 210 
Home Fire 3,000,000 30 Ja&J 640 650 
Nassau ($50) 200,000 10 JaJ 165 175 
qiagare $50) 1,000,000 20 Jad 300 305 
North River ($25 350,000 10 A&O 155 165 
Pacific ($25) 200,000 14 Sad 185 ee 
Peter Cooper ($20) . 150,000 6 Ja&J 90 105 
Stuyvesant 400,000 10 Jad 155 160 
United States ($25 250,000 Vv Vv 60 70 
Westchester ($10) - . 300,000 40 F&A | 455 aps 
Williamsburg City ($50) 250,000 20 Jad | 380 |) 400 
LIFE 
#tna Life. eee 2,000,000 15 | Q 650 660 
OConne eut General......... 300,000 x J&J 250 am 
Ex a jeebe os 100,000 7 A 300 naa 
SUNIINE can vnceeees taesdeen 200,000 12 Ja&JI 210 225 
Hartford Life.. 500,000 10 Sad 150 * 
ESE ey 125,000 12 M&N 275 — 
NNR sodas srevessest <Piene 104),000 26 O& F 400 | 425 
Metropolitan ($25) ............ 2,000,000 7 M&N 155 | 175 
| eer 2,000,000 10 | Q | 450 | 500 
yavellers Hartford .....................-., 2,000,000 20 ? te 
United States Life...... aceenpecdescesiess oe 264,000 7 } Ja&J |} 90} 106 
V-No Information Q- Quarterly A-Annually 
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fire losses. By charging for defects in 
structures, he said, it gives a man every 
incentive to put up a building the best 
way he knows how. 
Anti-Compact Discrimination. 

Vice-President Buswell of the Home 
told the committee of the operation of 
anti-compact laws in the Middle West 
States. He said that they tended to 
cause discrimination between large and 
small insurers of the same class. With- 
out the uniform rate he said the large 
insurers secured concessions that were 
never granted to the small. | 

On tthe proposition to limit the 
amount of business that could be written 
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by anies in the congested distri added,however, that the committee did out many reliable fire insurance com 
= Pe nag eg linge ean’ ‘th thom not want to recommend anything which panies which would otherwise be glad WM. B. CLARK, President. 
: swell sz é re Ee F 
was . prone ge he of : rained acres “somali would add to the cost of insurance. to enter this country. He said that the W. H. King, Vice-President. 
8 “ ssary pale wr, Buswell could not enlighten the New York Fire Insurance Exchangs , i : 
about the baseless fear on the subject. chrirman on that point, but he did sug- was the best ratin: claetian tn é Henry E. Rees, Secretary. 
7 . aces i hic ci o - . oe \y js . a5 Lhe ves raulng Organization in he eh 
ager rg ates ge neeggel brags tog = gest as a means of lessening the fire country, but he advocated a State board ; Assistant Secretaries. 
mo —wl —— Snanietien gr at» - - : waste and thus lowering rates gener- of approvals on rates. A. N, Williams, E. 8. Allen, 
they a — a ae th ani one ally, a fire marshal law like that of Alfred M. Best who publisl ; E. J. Sloan Guy E. Beardsley 
; mR Waer e Values are. Massachusetts or Ohio, preferably Ohio : Aggie : somes ge raga wW.FoW v 
ildi . Neti tc eonats OTe eee a “ “ * ance reports was uestionec yr . F. W hittelsey, Jr., ‘** Marine 
Building ir gt ee is — a He stated that New York has an or- ee ts. oo bys 9 genes on 
oe Se  oaN ee — i are dinance imposing a fine on the owner aaeiedies ame Aainate ‘iin deer 
peer eery a _— ei ri bei yr me of property in which a chimney fire io a a | ha 'tl . ae ted di , 
— that he a i we se * occurs. It is based on the assumption a ra : I; pms - é 1h . ~ 
in insuring ans amount —t nt wit ; that the fire is froma preventable cause Ff the larg ties and he ta G ERMANIA 
their acy. Phe fresno gn gos and that a penalty should be imposed. fhe $i Mies ad : 
sharply be nega conMagration an@ con- Phis was a step in the right direction, ©ONseste: Ms ' = FIRE INSURANCE COMPANY 
yg Bey Merritt Id this witness He instanced the law of Mexico, where P. J. Mosenthal, an East Side bro 
ghey “— - ©S* the Home does business, and where the astonished ym by telling 
that he couldn’t see that legislation company is not allowed to pay a loss the operations of “fake” companies NEW YORK 
regu on ~. yp he 2toe ~~ Daintot is : until the property owner proves that that part of the city. When asked 
ne ear Fong ond bn a v0 hes the fire was not caused by his own care- Judge Bruce how this might be pi ORGANIZED 1080 
rec e SOMS = lsmiauol mHicN = tessness. vented, he said, “You can’t prevent a 
"Str, ne ponent gE gegen er State Examination for Brokers. man from buying counterfeit money o1 
r. ‘ — So Sires President Wickser of the Buffalo Ger- a gold brick; you have got to edu , ‘ 
building code, . ny prongs hal, yen man would like to see a State examina- the people of the East Sid I wit Cash ( apit Meese $1,000,000.90 
es emquest poor en Pees the te 'Y tion of insurance brokers before being ness favored a compact p1 led Asse US. ....4-, 6,562,329.14 
a ney eager torte Ae age enone ‘ S ‘Sees licensed to guarantee that they under- directed toward the encouragement < Net Surplus 2,008,419.02 
b ~ . PE ont: “ ee oamaie ae $5 on stood the insurance business. better construction and t gra Surplus for Policy 
i seed 2 i call: i d Mr. Wickser favored the enactment of hazards. He thought that the N« Holders 3,008,419.02 
& Comune? fire whic bh pirenin on eg “ of an anti-rebate law and one limiting York Fire Insurance Excl W e's aia acai i 
agin te would be reciprocity enough the rate of commissions to agents. He excellent organization Wl sked 
oO satisfy any one. aE ERIS Snes nga Seokiaiaiiaass ¢ = eee Siac pga 
Ptr Bi Merrit asked Mr. Beswell eee _* poy ore eng of he thought a State boar fa 3 HEAD OFFICE 
F " . D 4g eae a srokers y the State, and sa lat to which questions <« ld nso 
if he did not think that the teary oe these laws would tend to reduce the brought would be advisable, he dec] Cor. William & Cedar Streets 
tion of the companies in hand ing busi- oost of insurance. He stated that the that it would be impossible to e 
any Ror, New Yor k City should not be ¢o-insurance clause, were it was un- competent to do the work of tl ard 
subject - “ eg * Re so derstood by the insured, was not ob- “The State of New York cannot get ~ 
oard o ate view. ee : ; aga . ; 
2 ‘ J jected to by the business man and that men wable of doing W I > i 
“ Pe Baige es eae J ; ] en capi ( g or o 
a do not say that this combination it did not apply to preferred classes eoyldn't afford to pav n take wail F tue I rovection Of Its 
is bad,” said Judge Bruce. Tam in- such as dwellings. ype Ra la : Policy Holders 
clined to think it is not only good but . ‘ , : Those men would : 
necessary. It is a fact, however, that The Buffalo German been a ee Se «3 ts THE HANOVER 
the law permits a combination of com- py ee ee and bt ~. = re a : now 9, 000 
masa Sak " : c S @ 2emMm ver e exchange. er n New yr} vith v t i é 
panies to determinte rates, to license (|) °° @ cera ; Pipe sal? ; wapivaaestnel : 
brokers and to so organize their busi- = om I 7 a . bese ge 3 said i Cond t ns t ou gs ) Fire Insurance Company 
ness that nobody in this community de- WARESS, TACOS Were ae ere the Boroug ft Queens are HAS A 
siring insurance can g0 to any other country, principally ia the fear that from those which obt 1 N Y Cash Capital - - - $1,000,000.00 
Maen to &. anamber of tha Mow. foek there bagel a repetition of the fire financial 4d t, and still d Cash Assets - - + $4,395,625.89 
Fire Insurance Exchange. In view of ‘2 @20tver city. a ditions obtair Syracuse.” Cash Surplus to Policy 
the fact that the law permits this do Ge rge W. Hayes a _fire insurance Others wh ypea fore th Holders - «+ -« $2,063,044.01 
you not think that the State should broker and chairman of the insurance mittee were, Fra ( nbers I Tee real strength of an tasarance company te te to =e 
; $ mit > 7 t ‘y lj n’ ay " 7 } ; 7) " ‘ servation of ite manageme r e 
reserve to itself the rights to pass upon Comunittee of the Credit Mk ns As O- =ma rt fi , , THE HANOVER te an absolute acsurance of the sosarity 
the justness of the prices charged? ciation, of New York, said that the the Merchan ‘s \ss ition ; 4 1 M of its policy. (iif iti 
The witness stated that his familiari- credit men wanted more fire insurance P 1 W. H. Vary, the tw , R. EMORY WARFIELD, President 
ty with the conditions in this city, companies. The greatest present need being officers of up State mut fire JOSEPH McCORD. Vice-Pres. and See’y 
which does not come under his control of the business interests of the city companies WILLIAM MORRISON, Ass’t Sec’y 
in his company, prevented him from he declared was more sound insurance, i ae ; JAMES W. HOWIE, Gen. Agent 
giving an opinion on tkat subject. Mr. and he had secured the pledges of both Henry Evans, of the Continenta and - . 
Merritt wanted to know if the witness the Merchants Association and the the Fidelity-Phenix Fire insurance HOME OFFICE: 
could suggest any right or franchise Chamber of Commerce to co-operate companies of New York, has issued the Hanover Bidg., 34 Pine St. 
which the State could give the com- with the credit men to that end. He following statement d NEW YORK 
panies which would justify it in regu- thought that the multiplicity of laws “The statement printed in many 
lating the application of rates. He and their onerous requirements kept newspapers that I informed the Legis- 
i 
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lative Graft Committee that I cared 
nothing about having a loss of $2,000,- 
000 or $3,000,000 to pay—in fact, that I 
would welcome such a necessity, be- 
cause my company had so much busi- 
ness on its books that it would quickly 
make up the loss as a result of ad- 
vanced rates—is true in part, but the 
statement as made by the newspapers 
is misleading. I had been explaining 
to the committee: 

“First—The danger of a sweeping fire 
and the resulting large property loss 
in some of the great cities. 

“Second—The necessity for any well- 
managed company to limit its liability 
in such cities (comparatively few in 
number) in order to keep always in a 
position to. pay 100 cents on a dollar 
to its loss claimants and do its duty 
also to the stockholders. 

“Third—That ‘supply and demand’ 
controlled rates to a very large extent, 
and that if a conflagration should occur 
in the eight or ten cities where the 
values are so great as to enable the 
large companies to write more than 
prudence would dictate, the result 
would be such a shortage in the supply 
of sound insurance that the rates would, 
as a result of the workings of the law 
of supply and demand, be raised to a 
point that would enable a well-man- 
aged company to recoup even so serious 
a loss as $2,500,000 or $3,000,000, and 
that from a purely selfish standpoint, 
I not only would not be Ccisturbed, but, 
on the contrary, would welcome such 
a contingency. 

“At the same time I tried to make 
plain to the committees that, as a citi- 
zen having knowledge of the subject 
and an insurance man desiring the good 
of the people, I felt that the unneces- 
sary fire loss in this country was a most 
serious matter and should be given 
careful consideration by the political 
economist; that the fire waste should 
be reduced by the enactment of better 
ibu'lding laws and close supervision by 
State authorities of the origin of each 
fire. 

“TI tried to make it plain to the com- 
mittee that the fire waste was a matter 
that concerned the public more than it 
did the insurance companies because 
the insurance companies were merely 
tax collectors, and in the end the public 
paid the bill.” 





Oppose Grangers’ Assessment. 





An injunction has been secured at 
Frederick, Md., restraining the Gran- 
gers’ Mutual Insurance Company from 
collecting an assessment of 3 per cent. 
on the premium notes of a number of 
local members. The plaintiffs allege 
that the company is violating its char- 
ter in so doing and that it further vio- 
lates its charter in cancelling policies 
of a number of holders. The plaintiffs 
also claim an interest in a surplus of 
$12,433 of the company, and they ask 
for an accounting of the present offi- 
cers. 





Authorized to Accept “Service of 


Process.” 





R. H. Folsom advises that the ar- 
rangement previously had by Douglas 
Brothers, of New York city, for the rep- 
resentation of Lloyd Sabaudo Insurance 
Co. of Turin, Italy, has been broadened 
to include acceptance of “service of 
process.” In other words the firm may 
now adjust and settle all losses had 
upon its business. 





Bloomfield Makes Investigation. 





The special committee of the town 
council of Bloomfield, N. J., which has 
been investigating the conflagration 
hazards of the town and its fire pro- 
tection facilities, finds that many of the 
buildings invite a big fire, and as a 
consequence alterations and additional 
fire escapes will be ordered on much of 
the factory property. The special in- 
vestigators will next look into the con- 
dition of the fire department. 





License to operate in Pennsylvania 
has been granted the Home Fire, of 
Wilmington, Del. 


SHORT WATER SUPPLY 


ALARM FELT AT PATERSON. 





Mayor Recommends That Searching 
Inquiry be Made into the 
Question. 





Following the severe criticism of the 
fire department for its method of hand- 
ling the recent fire at the East Jersey 
Pipe Works at Paterson, N. J., the 
mayor of the city, Hon. A. F. McBride, 
directed the attention of the Board of 
Fire & Police Commissioners to the 
subject, and earnestly requested that 
prompt investigation of the complaints 
lodged be made. 

In his communication the Mayor said 
in part: 

“From the report of the chief of the 
fire department, as well as from the 
diagram which I also annex, it appears 
that there are but two six-inch water 
mains in the neighborhood of the Bast 
Jersey Pipe Company plant, with the 
exception of a short distance where 
there is an eight-inch main, that only 
two engines can throw a proper supply 
from a six-inch main, and that, there- 
fore, at the fire in question only four 
engines could do proper work. Notwith- 
standing this fact all the engines in the 
city were summoned to the scene of the 
conflagration. 

Section of City Unprotected. 

‘It further appears from the report 
that a large section of the city is with- 
out an adequate water supply for fire 
purposes. That there should be any 
section of this city without an ample 
and adequate water supply for fire pur- 
poses is a condition that is reprehensi- 
ble, and one which should receive im- 
mediate consideration from your honor- 
able board, and a proper remedy found 
at once. The citizens of this community 
are entitled to adequate service and if 
the fault lies with the department it 
should be corrected immediately, and 
if it is found to be due to the fault of 
the water company, immediate meas- 
ures should be taken to compel them to 
rive a supply that is adequate and suffi- 
cient for all purposes. Thnder the laws 
of this State every corporation serving 
a public use is obliged to give adequate 
service, If an inadequate supply exists 
in any part of the city, such facts 
should be ascertained immediately and 
corrected. 

“I further submit to your honorable 
body that an immediate inquiry of the 
most searching kind be made into the 
question of the water supply and the 
pressure thereof in the vicinity of the 
East Jersey Pipe Works, as well as the 
manner in which the department han- 
dled the fire in question, and that your 
board at the same time determine the 
question of the water supply and 
pressure in every other section of the 
city. 

“In addition to the foregoing I would 
respectively recommend to your body 
the importance of directing the captain 
of each fire company to familiarize him- 
self with each building in his district, 
and that he make an examination of 
such buildings at stated periods and 
have within easy access of each man 
in his company a diagram showing such 
buildings, with a statement givir< their 
character and contents; that each cap- 
tain upon making such examination also 
furnish the chief of the department with 
a statement of the conditions as he 
finds them, and that the chief then for- 
ward a copy of such report to your 
board, with such comments thereon and 
recommendations as he may see fit to 
make. 

“T would further recommend that your 
board formulate rules for the proper in- 
spection of water pressure in every 
section of the city at stated peri- 
ods and where it is found that the water 
pressure is below the standard or the 
supply inadequate to meet the most 
imperative demands, that the condi- 
tions complained of be immediately 
remedied.” 

Report of Chief Stagg. 
After a critical inquiry Fire Chief 
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Surplus Lines 


London Lloyds 


Guaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 
our office. Immediate binders given ; 10% commission paid. If you are 
short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 


interest. 
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Stagg made the following report to 
Mayor McBride: ‘ 

“Upon your request the following re- 
port is made of the workings of the 
department and the water supply in the 
immediate vicinity of Twenty-first ave- 
nue and East Thirty-seventh and Thirty- 
eighth streets, on the evening of 
Wednesday, Nov. 16, 1910. 

“Seven alarms for the fire were sent 
in, as follows: Box 425 at 6.19; box 561 
at 6.24; box 42 at 6.30; telephone for 
chemical at 6.32; third alarm at 6.35 
from box 425; box 42 at 6.49; box 42 
at 7.19. All the above, with the excep- 
tion of the telephone to chemical and 
the third alarm, were sent in by citizens, 
and not known to the officers of the de- 
partment, causing apparatus to come in 
from all parts of the city. 

“The fire started in a small outhouse 
near the riveting shop, and men in the 
works endeavored to put it out with a 
small extinguisher; then with a line of 
hose from a private hydrant in the 
large building. About the same time 
the city apparatus arrived, and the 
hydrant was shut off, as the shop hose 
busted. The first three engine compa- 
nies arriving at the fire all had good 
serviceable streams of water, and after 
ordering No. 10 to the houses on East 
Thirty-eighth street, had placed another 
stream on No. 3, manned by truck 2, 
which was placed on the roof of the 
large building to cut off the fire in the 
lantern roof, or more of the pipe works 
would certainly have gone, and the dan- 
ger to the National Ribbon Company 
and the houses greatly increased.” 

“In sending in the third alarm the in- 
tention was to use part, if necessary, on 
the dwelling houses in the immediate 
vicinity, which may have caught from 


. the shower of embers which was car- 


ried toward them by a very stiff wind, 
knowing that all had wooden roofs with 
few exceptions. 

“After the extra engines arrived they 
could not get sufficient water to work 
with, but the three at the pipe works— 
Nos. 3, 4 and 6—had sufficient, they tak- 
ing and keeping all the water from the 
balance of the department. Engine 
companies 5, 7 and the engine of No. 1 
with truck 1 having been sent home 
immediately on arrival. 

“On finding out the great shortage of 
water had the lines on the auto cut off 
one, one off another engine and one line 
of No. 3 and No. 4 at the pipe works, 
and there was an improvement in the 
supply on the residences, but not all 
that was necessary for the quick ex- 
tinguishment of the fires. Did not dare 
to take any more from the original fire, 
as the firemen had all they could do to 
hold in the original building. 

“The water supply in that section and 
as far north as Seventeenth avenue is 
not sufficient for over three engines, but 
should have been enough for at least 
five with one stream each. Water mains 
in the neighborhood are as follows: 
Six-inch line on Vreeland avenue, with 
a feed from Seventeenth avenue and 
Park avenue. Market street, a six-inch 
pipe with a feed on East Thirty-first 
street, with a six-inch pipe from Seven- 
teenth and Park avenues. . Between 
East Thirty-first street and Thirty-sec- 
ond street, on Market street, there is 
only a six-inch pipe, with side connec- 
tions on Thirty-second and Thirty-third 
streets to Twenty-first avenue. 








SPECIAL AGENT 


Having had several years experience 
both in local and special agency work, 
and made good in both directions, ad- 
vertiser would like a new field position 
after January first. Recommendations 
as to ability and honesty are of the high- 
est, and will be shown any company 
particulary interested. 

Address SPECIAL AGENT—care 
THE EASTERN UNDERWRITER, 105 William St., N.Y. 
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HOW FAR HE MAY BIND COMPANY. | 








Loss Proofs by Mortgagee—Waiver of 
Proofs—Question of Insurable 
Interest. 





A complicate question involving the 
extent to which a local agent may bind 
his company, came up in the case of 
Ferguson et al v. the Northern Assur- 
ance Company, a short time ago, the 
outcome of the case being thus sum- 
marized by the Insurance Green Bag 
of Chicago, Geo. J. Kuebler and George 
R, Brown, attorneys: 

The German-Alliance was on a risk 
expiring Oct. 5, 1907. Four days pre- 
viously, insured requested and the agent 
agreed to renew the policy. The agent 
also represented the Northern and, on 
October 14th placed the risk in that 
company. It was ordered canceled on 
the 16th and returned to the company 
on the 17th. Insured had no notice of 
this policy until after the fire which 
occured October 25th. Proofs of loss 
were made against the German-Alliance 
on the expired policy with the declara- 
tion that the same was renewed by 
verbal agreement of the agent, October 
12th. On Jan. 30, 1908, insured made 
proofs against the Northern. 

In the lower court, upon motion the 
case against the German-Alliance was 
dismissed and judgment entered against 
the Northern, which the supreme court 
of South Dakota reversed, saying in 
part: 

“Flannigan was in no sense the agent 
of respondents for any purpose what- 
soever. This is not a case where an 
insurance agent representing several 
companies was directed to write in- 
surance in one of his companies, such 
company to be selected by him. He 
was directed to renew insurance then 
in force. It mattered not that respond- 
ent, when talking to him, was ignorant 
of what company had written such pol- 
icy, respondent was dealing with him 
as the agent only of the company which 
then held the risk, and in no sense 
as the agent of any other company or 
companies, and Flannigan had no more 
authority to select any other company 
than if respondent had _ specifically 
named the German-Alliance Insurance 
Company in directing the renewal of 
the insurance. Flannigan knew what 
company was carrying this insurance 
even if respondents did not. Suppose 
the property had not burned, and after 
some time had elapsed, the agent had 
called wpon respondents to pay the pre- 
mium named in policy, upon what pos- 
sible theory could respondents be held 
liable? Suppose that, after Flannigan 
had returned appellant’s policy to it, 
he had, on Oct. 17, 1907, issued a policy 
in the German-Alliance Insurance Com- 
pany, could there be any question of 
its validity? Certainly not. Respond- 
ents could not have denied liability for 
premium on such policy. * * * 

“*An infallible test is to deternine 
whether both parties are bound. Un- 
less the insured is obligated to pay the 
premium on tender of the policy, the 
company is not to deliver it, or to pay 
the loss if one occurs.’ The policy in 
appellant company never having gone 
into force, the provision therein to the 
effect that it could not be canceled ex- 
cept on five days’ notice becomes ab- 
solutely immaterial. 

“The judgment and order denying a 
new trial are reversed.” Ferguson et 
al vy. Assur. Co. et al., 128 N: W. Rep. 
(S. Dak.) 125. 


* *+ 8 


Proofs of Loss By Mortgagee—Mort- 
gagee is Held to Recover Without Giv- 
ing Notice of, or Furnishing Proofs of 
Loss. 

In the following case, the question 
of whether a must give no- 
tice and furnish proofs of loss as a 
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FRED. S. JAMES & CO. 
123 William Street New York City 


Head Suburban Agents for 
Franklin Fire Ins. Co. of Palledeiphia 
County Fire Ins. Co. of Philadelphia 
Nationa! Union Fire Ins, Cu. of Pittsburg 
Delaware Ins. Co. of Philadelphia 
Svea Fire & Life Ins. Oo., Ltd., of Sweden 


General Agents for 


Calumet Insurance Co. of Illinois 
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This agency affords you unexcelled facil- 
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Essex, Union and Monmouth Counties in 
New Jersey. 
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SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
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ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 
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CALIFORNIA INSURANCE CO. 
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CAPITAL eee. ee $400,000 
All Liabilities, including Reserve - 563,113 
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SURPLUS to Policy Holders - 562,305 


This Company has a record unequaled in the 
history of the Insurance business 
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condition precedent to recovery was, 
for the first time, decided by an inter- 
mediate court of New York. We report 
the case not knowing whether it will 
be. reviewed by the Court of Appeals 








of that State. There are decisions in 
Illinois, Kansas and Florida ¢@olding in 
accordance with this decision, but the 
courts of Missouri, Georgia, Washington 
and Massachusetts have held that a 
mortgagee must furnish proofs of loss. 
The lower court decided that proofs 
of loss must be furnished by mortga- 
gee, which holding was reversed by 
he Superior Court, Appelate Division, 
First Department New York, saying in 
aTT: 

“Considering the contracts with the 
owner and the mortgagee as separate 
contracts, in which each “ subject only 
o the obligation expressly imposed up- 
on him, we must next turn to the stand- 
ard form of fire insurance policy to 
ascer 1 vyhat thos obligati are, 
That form of ] sed with 
the eatest ’ s the 
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Proofs of Loss Waived by Adjuster 
—Oral Agreements by Agent Binding— 
Other Insurance—An Adjuster’s State- 
ment That the Company Was Not Lia- 
ble on a Loss Waives Proofs of Loss. 
Cral Agreement by Agent to Endorse 
Permit for Additional Insurance Binds 
the gl 

4 policy w made payable toa 
tidh as collateral security for 


— 
vank- 


x instit 


funds advanced by it to the owners of 
the property who subsequently secured 
another policy without permit was re- 
quired by policy terms. The company 
denied liability because written permit 
was not secured as provided by lines 
113 to 116, inclusive, of N. Y. standard 
form. The second policy was paid with- 
out question. Insured claimed that he 
informed the agent of the additional 
insurance and that the agent agreed to 
endorse that fact on the first policy and 








that the agent failed to make such en- 
lorsement; that he was an agent with 
general powers and could and did waive 
the provision in lines above stated. In 
the lower court there was judgment 
for insured which the Court of Appeal, 
Third District California, affirmed and 
upon the question of waiver, of proofs 
of loss by adjuster, the court say in 
part: 

“We think the foregoing justifies the 
inference that Ehrlich disclaimed any 
liability on the part of the company, 
and from his statements the insured 
could reasonably conclude that any 
proof of loss would be unvailing. as 
the company would reject it. It would 
also seem that his authority was broad 
enough to include the matter in ques- 
tion. In McCullough v. Home Ins. Co., 
102 Pac. 814, 816, formal proofs of loss | 
were not made by reason of the state- 
ments of the adjuster, and the court 
said: ‘The court was fully justified in 
nding from that evidence that the com- 

had waived the requirements of | 
\ n and sworn proof of loss’—citing 
case Again, within the time for present- 
ing proofs of loss, a letter was received 
from the general agent at San Fran- 
isco in which expressions are found in- 
ecative of the company’s purpose to re- 
the claim. This letter was in answer | 
o th written by Barkuloo in which | 
he stated his reasons for believing the | 
company was liable for the loss. In} 
the reply Barkuloo was charged as re-| 
nonsible for the condition of affairs | 
and reference is made to ‘this alleged | 
n’ and the ‘gross negligence’ of said | 
Barkuloo as ybstacle in the way of 
adjustment,’ Furthermore, it is stat- | 
that ‘What action he (Fhrlich) took | 
iS an adius would necessarily have 
been tl action of the undersigned.’! 
Whil id le - je newhat evasive, | 
t is a fair inference from it that the, 
any would res he claim in any 
t a nav be ons ide 1 as 
nishing additional assurance of the 
ritv of Ehriich. * * * The rule 
ell settled ‘Where the con- 
duct of th nnanv is such as to ren- 
1 the rection or correction of 
a ¢ Ince leee or unvailing, they 
deemed waived.’” 
Bank of Anderson Home Ins. Co., 
11 Pac. Rep. (Cal.) 507. 


BAPTISTE LOCAL MANAGER. 
In Charge of Casualty Branch of Fidel- 
ity and Deposit Co.—Cloud 
Assistant Manager. 


John Baptiste, 





recently in charge of 

the local branch of the Philadelphia 

Casualty Company, has been appointed 
New York city manager of the casualty 

branch of the Fidelity and Deposit 

Company, C. M. Cloud being named as 
ssistant manager. 





The Company will occupy the com- 
fortable and centrally located quarters 
at 82 William street, now had by the} 
Philadelphia Casualty, the rooms being 
thoroughly remodeled to suit the needs 
of the new tenant. 

Messrs. Baptiste and Cloud are so} 
vell known to the local fraternity that | 
reference to their past connections | 
would be iperfluous. 





KEEP POSTED By Reading 
THE EASTERN UNDERWRITER | 
Each Week — 
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P. M. Tofte, Jr., who presides over 
the counter at the New York city offi- 
ces of Fred S. James and Company, is 
walking with a sprightlier step and 
wearing a more voluminous smile than 
ever just now, as a result of his an- 
nounced engagement. The lady of his, 
discriminating taste is Miss Francis 
Cleveland Gill, of Bay Ridge, L. < 
Tofte is popular with placers and bro- 
kers, all of whom will be pleased “] 





learn of his present good fortune. 











The Gamewell Fire Alarm || 
Telegraph Co. | 


Fire Alarm and Police Telegraphs for | 
Municipal and Private Plants | 
| 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
19 Barclay Street, New York 


AGENCIES 


178 Devonshire Street, Boston, Mass. 
161-163 Randolph Street, Chicago, Iil. 
1309 Traction Building, Cincinnati, O. 
731 Wabash Building. Pittsburg, Pa. 
«08 Dwight Building, Kansas City, Mo. 

915 Postal Building, San Francisco. Cal. 


326 Central Building, Seattle, Wash. 
Utiea Fire Alarm Telegraph C 0.» ty 
re = oN. ; 


The Northern Electric & Mf, 
ontreal, Can. 


General Fire Appliances Co., Lt 
Johannesburg, ‘South Africa 
Colonial Trading Co., Ane 20N ; 
‘anal Zone, Panama 
F. P. Danforth, 1080 © alle Rioja 
Rosario de Santa Fe, Arge atine Republic 


Admission into Massachusetts is be- 
ing sought by the United Firemens of 
Philadelphia. The Company withdrew 
from the State in 1908 because of its 
excessive losses in the Chelsea con- 
flagration. 








VIRGINIA WEST VIRGINIA 
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NORFOLK FIRE 


Insurance Corporation 


- NORFOLK, VA. 
NORTH CAROLINA 
MARYLAND NEW JERSEY 








0. 0. LAUCKNER INSURANCE AGENCY 


57- a ron St. 355 Palisade Ave. 8! River St. 
Jersey City Hoboken 


FIRE INSURANCE 


New Jersey writing agents for twelve of the 
leading companies, including 


Westchester Aachen & Munich 
Niagara St. Paul F. & M. 
Springfield F. & M. Teutonia’ 
Firemans (of N. J.) Central National 


New Jersey Lines Bound in New York Office 


L. KRETSCHMANN 
Mgr. N. J. Dept. 


LeROY P. GREGORY 


General Mer. 











HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. } 
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ARNOLD & WANNEMACHER 


REPRESENTING 


Teutonia of Aiegheny, e. 
Humboldt of pilegh 

German American of Pitta argh, Pa 
Detroit of Detroit, ich. 


438 WALNUT ST., PHILA., PA. 








LOUIS SHERWOOD 


REPRESENTING 

Fire, Casualty and Surety Co’s }| 
15 Exchange Place, Jersey City, N. J. 
EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 





JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS, 
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D.C. SCHUPP & CO. 


159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
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FIREMEN’S INSURANCE €0. OF NEW JERSEY 
ST. PAUL FIRE AND MARINK INS. 00. 
WESTERN INSURAYCE €0., PENNA. 

80 WILLIAM 8T., NEW YORK CITY 








QUEEN 


fa 


tus. Co. of America, 


iW v¥orS 








“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 
(LTD., OF LONDON) 


ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $83, 000, 000 
Losses Paid in U. S. - $27,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 


Company’s Building, 38 Pine Street 


NEW YORK 
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GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 


PITTSBURG UN 
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CASUALTY AND 


SURETY HAPPENINGS 





UNITED FIGHTS RECEIVERSHIP 


MERGER PLANNED WITH AUDIT CO. 


Stockholders indignant at Action of 
New York Parties—Question Now 
in Court. 

The Baltimore interests behind the 
United Surety Company are indignant at 
the filing of an application for a receiv- 
er for the company, and Stuart S. Jan- 
ney, general counsel of the United, has 
made a formal protest, in which he 
characterizes the action as entirely un- 
called for and calculated to injure the 

company. 

It is understood that the parties be- 
hind J. H. Preston, who asked for the 
receivership, are New York people, but 
their reason for stepping into the situa- 
tion just at this time does not appear. 
Negotiations have been under way for 
a couple of weeks, by which it was ex- 
pected to place the United on a firm 
financial basis and the attempt to throw 
the company into a receivership just 
row may make it impossible to carry 
cut this plan. 

The executive committee of the com- 
pany has been favorably impressed with 
a plan advanced by the Bankers’ Audit 
Co. for absorbing the United. 

It is understood that the proposition 
of the audit company is in substance 
that the directors of the United Surety 


Company, with the approval of the 
stockholders, subscribe to a_ certain 


number of the shares of stock of the 
audit company, giving in payment there- 
for the entire assets of the surety com- 
pany, which would result in the surety 
company losing its identity and being 
merged in the Bankers’ Audit Company, 
the latter taking over and assuming 
all of the outstanding risks and liabil- 
ities of the surety company. Tf this 
plan is consummated, it is said to be 
the plan of the new management to 
locate the headquarters of the new com 
pany in Washington, D. C., where the 
charter of the Bankers’ Audit Company 
rrovides that it shall be located. 





GENERAL ACCIDENT. 


Manager Boyer Gratified Over Results 
for 1910—Growth of the 
Company. 

In his monthly bulletin to the field 
force, C. H. Boyer, United States man- 
ager of the Industrial Department of 
the General Accident of Scotland, ex- 
presses his gratification of the results 

for the year 1910. He says: 

“The year 1910, which is about to 
close, has been our most satisfactory 
year. The gain in premium income 
will be much larger than it was last 
year. The net profits will be greater 
by about 20 per cent. than any other 
year since the organization of the busi- 
ness. Our claim ratio, although a trifle 
higher than last year, 1s very satisfac- 
tory. During the past two years we 
have paid attention to securing net re- 
sults rather than a volume of business, 
and while we have made a satisfactory 
increase, the net results have been 
more than anticipated.” 

Mr. Boyer states that 


OPEN FOR ENGAGEMENT 


At the beginning of the new 
year, a trained fidelity and 
general surety underwriter will 
be open for engagement. Ex- 
perienced in head office and 
agency work, and can satisfac- 
torily handle both. Address in 
confidence—A MBITIOUS—care 


THE EASTERN UNDERWRITER 
105 William Street, New York City 


during the 























coming year, he proposes to visit every 
important agency under his supervi- 
sion. He says that “so many new con- 
ditions have entered into the business, 
so many new plans are to be carried 
out, and such great possibilities present 
themselves that a trip of this kind is 
deemed essential.” 

Speaking of the progress of the cor- 
poration with which he is identified, 
Mr. Boyer says: 

“The company was incorporated in 
1885 as the General Accident Insurance 
Corporation, Ltd., which name was 
later changed to the General Accident 
Fire & Life Assurance Corporation, 
Ltd. The business was commenced in 
this country in 1899, and the Industrial 
Department organized in June, 1903. 
The offices of the Company were first 
located in a few small rooms at the 
northeast corner of Fourth and Walnut 
streets, Philadelphia, Pa. From these 
they were moved to our present loca- 
tion, which we have since continuously 
occupied with the exception of a short 
period during which the building was 
being rebuilt. We now occupy all the 
six stories and are in need of more 
room. 

“The Industrial Department has in- 
creased its help from one to more than 
80 employes, and each year has made 
a marked increase in premium income. 
Since the organization of our depart- 
ment we have paid out $1,420,203.93 in 
claims. The Corporation is doing busi- 
ness in 38 States of the Union, and 17 
countries of the world.” 





FOR UNIFORM CORPORATION LAW. 


National Civic Federation Will Include 
This in Its Campaign for 
Legislation. 


A State Council of the National Civic 
Federation was organized in Philadel- 
phia this week when Governor Stuart, 
John Mitchell and other prominent 
speakers pledged their support of the 
movement for uniform legislation for 
the different States. The Civic Federa- 
tion has long been working to secure 
uniformity in the laws on divorce and 
other subjects, but the principal topic 
before the Philadelphia council was in- 
dustrial accidents and workmen’s com- 
pensation, and the Federation intends 
to have future legislation on these sub- 
jects made uniform, if possible, in all 
the States. 





ABANDONED PROJECT. 


Promotors of Government Surety and 
Casualty Company Decide to 
Quit. 


Figuring that the present was not an 
opportune time for launching a new 
casualty corporation, the promotors of 
the Government Surety and Casualty 
Company of New York, have abandon- 
ed the enterprise. 

The proposed institution, which was 
to write all approved forms of casualty 
and surety business, intended starting 
with a capital of $300,000 and surplus 
of $150,000. 





Receiver for Automobile Ins. Co. 


Contending that the directors of the 
Automobile Insurance Company. of In- 
fcianapolis, exceeded their authayity 
when they arranged to transfer its as- 
sets to the Federal Union Surety Com- 
pany in exchange for stock in the latter 
corporation, the superior court, some 
days ago appointed a receiver for the 
| first named institution. The property 
turned over to the receiver by the for- 
mer management of the Automobile In- 
; surance Company included $22,000 in 
| cash, $81,000 in mortgages and $55,000 
| in subscription notes. bd 





| 

| All burglary and fidelity insurance, 

| controlled by the Kentucky Bankers As- 
sociation, will be placed with the Ocean 

| Accident & Guarantee Company. 


ITS CAPITAL IMPAIRED 


Interests to be Brought in And 
Finances of Company to be 
Greatly Strengthened. 


New 


Financial jugglery on the part of 
Joseph G. Robin, controlling stockhold- 
er of the Aetna Indemnity Company of 
Hartford, Conn., but with executive 
offices in New York city, has resulted 
in wiping out the entire surplus of the 
institution and impairing its capital. 
Just how seriously the capital is de 
pleted will not be known until the ex- 
amination of the Company’s affairs, 
now in progress by the insurance de- 
partments of New York and Connecti- 
cut, shall have been completed 

“Whether the corporation will be re 
habilitated or reinsured,” says Superin- 
tendent Hotchkiss of the New York In- 
surance Department, “has not yet been 
determined.” 

Company’s Officers Not to Blame. 

The methods employed by Mr. Robin 
in kiting checks and switching s 1ri- 
ties among the several institutions of 
which he was chief owner—Aetna In 
demnity Company, Northern’ Bank, 
Bankers Realty and Security Company, 
Fidelity Development 
Shore Traction Company and the Baby 
lon Railroad Company 
of the most amazing stories in the his 
tory of endless chain finance, and is 
the more astonishing that it should 
have been attempted in view of the 
late active crusade of Federal and 
State authorities against just such rep 
rehensible practices. 

Robin, who on Saturday last was 
committed to a sanitarium, and whose 
activities will be investigated by the 
Grand Jury, manipulated the securities 
of the Title and Guarantee Company 
of Rochester, a small concern owned 
by the Aetna Indemnity Company. He 
also “borrowed” without the know! 4 
of the officers of the Aetna, larg« ims 
from the Company, and so manipulated 
the moneys among his different enter 
prises, as to make complete tracement 
almost impossible. 

Aetna’s Checkered Career. 
In the years of its exist 


Company, South 


constitutes one 


ence the 


Aetna Indemnity has had a highly 
checkered career. and the remarkable 
feature is that it has survived some of 


Formed largely by the 


its exneriences 
men who had made the name “Aetna 
synonymous with success and solidity 
in the insurance world, the Aetna In- 
demnity has changed ownership no less 
than five times since its organization 
The present management assumed con- 
trol early in 1910, and has been strug- 
gling hard to overcome the blunders of 
previous administrations. This it seem 
ed in a fair wav of doing until the ma 
nipulations of Robin were disclosed 
Arranaing for Additional Capital. 

The following statement was 
out last night by the Aetna Indemnity 
Company: 

“In an interview with the officers of 
the Aetna Indemnity Company the lat 
ter stated that the renort given out by 
the Insurance Department was correct 
ip its essential particulars. Thev also 
said that as soon as knowledge of fh: 
manipulation by Mr. Robin 
their attention they notified the Insur 
ance Denartment of Connecticnt, which 
co-onerated with the New York denart 
ment in making a full and detailed ex-* 
amination of the financial transactions 
of the affiliated comnanies 

“In reference to the statement made 
in the report of the Insurance Denart- 
ment concerning Mr. Stumnf’s nart in 
the onerations of Mr. Robin. the off 
cers of the Aetna Indemnity Comnanyv 
stated that thev are firm!v convinced 
that Mr. Stumpf was a victim of mis 
niaced confidence in Mr. Robin and 
that when Mr. Stumnf’s attention was 
ealled to the transactions of Mr. Robin 
affecting the Title and Guarantee Com- 
pany he took immediate and effective 
measures to see that the Aetna Indem- 
nity Company and the Title and Guar- 
antee Company should not suffer in 
anv manner from these operations. 

“As a result of Mr. Stumpf’s efforts 


given 


came to 


oe 


7 


thus far Mr. Robin has been entirely 
eliminated from the stock control of 
the Company, and the officers of the 
Aetna Indemnity Company are now in 
a position to transfer the control of 
that Company to strong financial inter 
ests. Negotiations ith this end in 


view are nearing completion. 


INSURING BANK DEPOSITS 


PLAN OF NAT’L BANK AUDIT CO. 


New Company Would Audit Accounts 
and Guarantee Sufficiency of Their 


Assets 
Wa , wr rth and St 1ith Mille r pro- 
ors of the National Bank, Audit Com- 
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GENERAL AGENTS AT ST. LOUIS. 


Carr Brothers Now Represent Federal 
Union Surety in Eastern Mo. and 


Part of Ill. 
The Federal Union Surety Company 
T } . + Carr 
> hers. Q Louis. eral 
for h of Missonri 
3 ( ) ah s1eeoces} 
Ww. H. Mark? a. 
Tol L. Me ? x . et 
has imm@diate ct f the sure- 
wna ] h a he Car 
" 
Mississippi’s Law Upheld. 
The United States Supreme Court 
us decided that a tion laborer is 
within the general of hazard in 
herent in the railw business” and 
thus upholds the onstitutionality of 
the Mississippi law abrogating the fel 


low servant defense as to “every em 

love of a railroad corporation.” The 
ase was that of Ray Hicks vs. the 
Mobile Jackson & Kansas Railroad, in 
which a lower court had decided that 
a section laborer was not engaged in 
the actual operation of trains. 

The Southern general agency of the 
London Guarantee and Accident, has 
been placed with James M. Sprague, of 
Cincinnati. 
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REINSURES CASUALTY LINES 


IN PREMIUMS. 





QUARTER MILLION 





United States Casualty Takes Over 
Empire State Surety’s Accident 
and Liability Business. 





Under an agreement which went into 
effect yesterday at noon, the United 
States Casualty Company takes over 
all of the personal accident health and 
liability business on the books of the 
Empire State Surety Company and as- 
sumes all liability under the latter’s 
policies in these lines. The transaction 
was not a surprise to the insurance 
fraternity, as it has been known for 
some time that the Empire State Sure- 
ty contemplated making some changes 
in its casualty business. 

The reason for the reinsurance is 
given in a statement by President 
Tomlins of the Empire as follows: 

“The Empire State Surety is prima- 


rily a surety and burglary insurance 
company. It understands these lines 
thoroughly, it has been successful in 


prosecuting them, and I think it will 
achieve bigger things by devoting its 
undivided attention to those lines it is 
especially well qualified to transact 
than might be the case should it con- 
tinue as a multiform company. Casu- 
alty lines have never been personally 
attractive to me, whiie the problems 
of corporate suretyship have always 
been of intense personal interest to me. 
Now that our entire official staff may 
give their entire time to the service of 
our agents-and assured under the two 
lines of surety and burglary, I am con- 
fident that the benefit will be felt 
everywhere, by our agents, by our 
patrons, by our home office staff and 
by our stockholders. Moreover, if our 
personal accident and health lines are 
continued by such an exceptionally well 
managed company as the United States 
Casualty, our agents will be in a better 
position to increase their incomes than 
heretofore, and we shall gain the active 
co-operation for surety business of the 
very active agency force of the United 
States Casualty.” 

By this reinsurance the, United States 
Casualty Company will secure an ad- 
ditional premium income of a quarter 
of a million dollars, mostly made up of 


small risks. It is not expected that 
the change will make any great dis- 
turbance in the agency arrangements 


of the companies. 





EMPLOYERS LIABILITY INSURANCE 
OF INTEREST TO FIRE AGENTS.* 





At the end of the twenty-fourth year 
of active experience with employers’ 
liability insurance in the United States 
it would be a waste of time to go far 
into its history, for with that you are 
more or less familiar; but I may be 
pardoned if in the beginning of my re- 
marks I mention that this class of in- 


surance detes no further back in any 
country than the year, 1880, its place 
of origin England, and its inception 


due to the meeting of an emergency 
which arose from the passage of the 
Employers’ Liability Act by the British 
Pdrliament. Manufacturers and con- 
tractors with unfinished undertakings 
entered upon prior to the passage of 
the act recognized that they were face 
to face with an unknown but never- 
theless certain increased operating ex- 
pense that might easily result in finan- 
cia] disaster. 

The scope of the act, briefly stated, 
precluded employers (under certain 
conditions) from using the then well 
established doctrines of assumption of 
risk, fellow servancy and contributory 
negligence in the defense of suits for 
damages brought on account of per- 


sonal injuries accidently suffered by 
employes. 

The importance of this legislation 
will more forcibly appeal to you when 
consideration is given to the large pe- 


*An addrens de livered before the Illinois Ass’n 
of Local Fire Ins. Agents by G. A. Gilbert 
of Chicago. 


centage of accidents the causes for 
which were due to the acts of fellow 
workmen; or to some slight negligence 
on the part of the injured; or to the 
hazards that attend such operations as 
manufacturing, mining and construc- 
tion, and that recovery of damages in 
any such case prior to the act was 
remote, if not indeed impossible. 

It is opportune at this juncture to 
remind you that Lord Campbell’s Act 
(August 26, 1846) enabled the admin- 
istrator or executor of a decedent to 
maintain an action for damages against 
the person, firm or corporation through 
whose act, fault or neglect a death oc- 
curred, and that the sum (not statu- 
torily limited) recovered was for the 
benefit of decedent’s wife, husband, 





parents or child, and that such act com- | 


prehended, but was not limited to, ac- 
cidents to employes. 

3y the year 1880 society (meaning 
the whole people) had become accus- 
tomed to recoveries in cases of fatal 
accidents. Up to this time, however, 
the employer was considered to have | 
discharged ‘his required duty when he 
had exercised a reasonable degree of 
care in providing his employes with 
reasonably safe machinery and appli- 
ances and places to work, and with 
reasonably competent fellow workmen. 
Such had become the law in the U nited | 
States, statutorily limited, however, in 
most of the States, as to the 
that might be recovered in 
accidents that resulted fatally. 

States Fall Into Line. 

The passage of the Employers’ Lia- 
bility Act was followed by the passage 
of somewhat similar laws in the States 
of Alabama, Massachusetts, Indiana, 
Colorado and Pennsylvania, in the 
order named, and during the present 
year even more drastic laws have been 
enacted in the States of New York and 
Ohio. 

Employers’ liability 
inally undertaken to 
limited extent the assured 
he might sustain during a specified 
period after an accident, now agrees 
to indemnify him against the liability 
for damages that may be imposed up- 
on him by law on account of bodily 
injuries accidentally suffered by any of 
his employes to whom the policy ap- 
plies, and contemplates furnishing the 
assured with investigatorial and legal 
services in addition to indemnity, limi- 
ted as to the latter to a definite sum 
per person injured or killed, and with- 
out limit as to the period through which 
such services may be rendered or dur- 
ing which indemnity is afforded. 

Thus the contractor, manufacturer or 
other employer of mechanics and labor- 
ers, by the expenditure of a definite 
annual premium which by right be- 
comes a part of his operating expenses, 


cases of 


insurance, orig- 
indemnify to a 
against loss 


may protect himself against financial 
loss that might otherwise cause him 
serious embarrassments and possibly 


bankruptcy. 

Others than employes, 
ing the right to claim damages for 
accidental personal injuries, public lia- 
bility insurance early followed em- 
ployers’ liability, and other 
as elevator, general, teams, automobile 
and contingent liability were introduced 


however, hav- 


amount 





forms such | 


and have found favor among the insur- | 


merchant, pro- 
staurant, 


ing public. Many a 
prietor of an office building, res 


hotel, warehouse and apartment build- 
ing, or even private dwelling, has 
found it greatly to his advantage to 


have such insurance. And there ap- 


pears a necessity for other policy forms | 


risks of a 
com- 


(for example, covering the 

common carrier) that no liability 

pany has yet begun to issue. 
Duty of Agent to Assured. 

But, you may ask, what has all this 
to do with the Illinois Association of 
Local Fire Insurance Agents? 

Just this: You come into close rela- 
tions with those to whom the various 
forms of liability insurance should ap- 
peal. You are relied upon by them 
to furnish them with insurance against 
loss sustained through fire, lightning, 





E are in position to consider applications 
of department managers for all lines of 


casualty business. 





READY FOR BUSINESS JANUARY Ist, 1911 





Southwestern Casualty Co. 


SAN ANTONIO, TEXAS. 








THE RPRANKFORT 
MARINE, ACCIDENT INSURANCE CoO, 


AND PLATE GLASS of Frankfort-On-The-Main, Germany 
——ESTABLISHED 1865—— 
United States Department, 100 William Street, New York, N. Y. 


TRUSTEES: > ‘HARD DELAFIELD, Pres. of National Park Bank 
Ernst THALMANN, of Ladenburg, Thalmann & Co. 


SruyveEsAavT Fisu, 52 Wall Street, New York 
C. H. FRANKLIN, U. 8. Mer. and Attorney JNO OM SMITH, Sec. U. 8. Branch 


INSURANCES TRANSACTED 


LIABILITY— Burglary 
Employers General Vessel Owners Workmen’s Collective 
Public Landlords Contingent Individual Accident & Health 
Teams Elevator Druggists & Physicians industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 








GREAT EASTERN CASUALTY COMPANY 


290—294 BROADWAY, NEW YORK 
‘*THE COMPANY THAT DOES PAY” 


‘ : . - $250,000 
Zescte ; ‘ “Teaaee GET IN TOUCH WITH 
£ -rplus to Policyholders - - 433,373 | A LIVE COMPANY 


C _AIMS PAID OVER A MILLION DOLLARS | 
LOUIS H. FIBEL, President 
THOMAS H. DARLING, Secretary 
C. CLARK HOWARD, Agency Director 
OUR LINES 
Accident and Health 


(Commercial and Industrial) 


Burglary and Plate Glass 


WITH LIVE POLICIES 
FOR LIVE AGENTS 


BEST COMMISSIONS FOR 
PRODUCERS 


WORTH LOOKING INTO 














AN AGENCY CONTRACT 
—WITH— 


The Title Guaranty & Surety Company 
SCRANTON, PENNA. 


is a valuable asset to any insurance office 
Capital and Surplus $1,500,000 


L. A. WATRES, President JOS. A. SINN, Mer. Surety Dept- 
M. M. TOWNSHEND, Supt. of Agencies 
AGENTS WANTED IN UNCOVERED TERRITORY 
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Casualty Company of America 
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tornado, water, etc., damaging or de- 
stroying their property, and to you they 
should look for that same care and 
professional ability in providing them 
with insurance of the various liability 
forms. Are you prepared to properly 
serve your patrons? 


Do you fully comprehend the re- 
spongibility resting upon you in rela- 
tion to liability insurance? 


Do you realize that to your assured 
the continued solvency of his liability 
insurance company for at least seven 
years after the occurance of an acci- 
dent is of the greatest importance? 


Do you thoroughly appreciate that 
some of the most expensive suits grow- 
ing out of personal injury cases are 
not even brought until several years 
after the occurrence of the accidents? 

Do you bring to the attention of your 
customers the fact that suit for personal 
injury damages is tried, so far as the 
common law is concerned, according to 
such law the day of the trial, and not 
necessarily according to what it was 
the day of the accident? 


Do you always make it clear to your 
patrons that the supreme court is the 
body by which “liability by law” is im- 
posed, and that the time when depends 
upon how soon after an accident suit 
is brought, and how much time is con- 
sumed in the trial and intermediate 
courts? 


In this State a man may bring an 
action in the case of a non-fatal acci- 
dent any time within two years after 
its occurrence and a minor may sue 
within such period plus his years of 
minority. Thus it will be seen that 
a 17-year old boy, injured, has six 
years within which to :ue. Should his 
trial result in his obtaining a judgment, 
the defendant will probably appeal. In 
the case of a policyholder, the decision 
whether to appeal rests with his lia- 
bility insurance company. Suppose a 
serious accident to a minor occurs, and 
that bringing suit is deferred for sev- 
eral years, but finally is brought for a 
sum perhaps far in excess of the limit 
covered by his policy, and that when 
tried it results in a large verdict, and 
the company insuring the risk decides 
upon an appeal; the assured must as- 
sist in perfecting such appeal. The 
case being passed favorably upon by 
the appellate court, the appeal is car- 
ried on to the state supreme court, and 
suppose that finally the judgment of 
the trial court is sustained, what kind 
of professional service have you rend- 
ered your assured? what benefit have 
you been to him if you placed his risk 
with an insurance company that in the 
meantime has failed? Have you bene- 
fited him? 


Have you not been a detriment to 
him? 


Future of Companies. 


You ask how may you have reason- 
able assurance that the liability com- 
pany in which you place a risk to-day 
will be alive and capable of discharging 
its full duty to your assured seven 
years or more hence? 


I answer, by noting carefully not 
what are its present capital assets, nor 
highly colored testimonials, but does 
it charge a premium rate high enough 
by which to pay its current obligations 


and permit it to lay by the highest|— 


requir loss reserves and maintain a| 


substantial surplus that will provide! 
means with which to take care of “ees 


when and however late they occur. 


Liability insurance is an nciniinitia 


to protect against an ever increasing | 
hazard, not controllable by ye 
nor by safeguarding, except so far 

inspection and exercising as high a de-| 


gree of care as possible to avoid the | 
occurrence of accidents is concerned. Its 


need originated, exists and will con- 
tinue to be fostered by the trend of 
public opinion, which culminates now in 
a supreme court decision laying down 
some new principle of law; and again 


by the unmistakable edicts of legisla- | 
tion. 

Yet not solely by its rates shall you 
be governed in the selection of a lia-| 
bility insurance company. | 

Equally important is its apparent con- 
ception of its undertaking, manifested | 
perhaps in no wise more strongly than | 
by its methods employed in handling | 
accidents and settlements, thereby lim-| 
iting to the lowest practicable number 
its outstanding suits. This is a part of| 
what is contemplated by the term 
“service” when used in connection with 
the business of liability insurance. 

It is highly probable that no policy- 
holder will suffer loss if his liability 
insurance company promptly and effi- 
ciently investigates accidents, carefully | 
considers their causes and judiciously 
effects settlements. But do not mistake | 
my meaning. Not all cases of accident | 
resulting in claims for damages can or 
should be settled. To attempt such | 
would put in peril the strongest lia- 
bility insurance company. Critical in- | 
vestigation, careful consideration and | 
the use of the best judgment should and 
will determine what cases ought to be 
settled without suit and what suits 
should be disposed of without trial. 

Must Be Economically Managed. | 

No liability insurance company can} 
indulge in extravagant management ex- | 
penses and live. Competition in this | 
class of insurance is so keen that neces- | 
sary rates under the most favorable | 
conditions are difficult to secure. The | 
heaviest item in such expenses is that} 
of agents’ commissions. While “to the| 
servant belongs his hire,” and recog- | 
nizing that little of this class of busi- 
ness could be secured without the 
agent, he must be satisfied with a 
reasonable rate of commission, and he 
may well be satisfied with a reasonable 
rate, for the business is to be found 
in every city, town or hamlet, and its 
growth keeps pace with that of any 
other form of insurance in the world, 
in support of which I mention that em- 
ployers’ liability insurance in the 
United States, beginning as it did in, 
the year 1886, with but one company 
and less than $200,000 in premiums, was 
in 1909 being written by at least 
twenty-six companies, whose liability 
premiums for the year aggregated $23,-| 
845,147.00. And during the fifteen years 
ending December 31, 1909, to these com- | 
panies policyholders of this country! 
paid in liability premiums the stupen-| 
dous sum of $186,509,874. 

Should any of yon be considering 
devot'ng a considerable part of your 
future time to liability insurance as 
an occupation and entertain any doubt 
as to such occupation’s permanency, 
permit me to remind you that the oc- 
currence of accidents will ever attend 
the world’s activities. Construction, 
mining, manufacturing and transporta- 
tion interests will not wane, but the 
forces of nature will more and more be | 
made to play men’s parts in the great 
industrial operations of life. Such will 
necessarily involve the safety of per-} 
sons. Accidents will continue to occur 
and claims for damages to be made. 
No field of insurance offers to the stu- 
dious, conscientious and capable agent 
a more certain, permauent and growing 
occupation than is afforded by this 
modern specialty, this resultant neces- 
sity, from the crystallization of public 
opinion in the support of claim making. 











| SAMUEL APPLETON, United States Manager 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 





Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACCENTS WANTED 








Take a look at our 
New York Office 


56 Maiden Lane 
THE BANKERS SURETY CO. 


CLEVELAND 











TO AGENTS AND BROKERS: 


Are you familiar enough with the 
new Liability Laws to advise and 
protect your clients’ interests? 
We will gladly send any informa- 


tion on request. 


The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 





PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE, 














The ** EMPIRE” 
| STANDS FOR 
Aggressiveness 
Prompt payment of losses 
| AND 
Clean methods 





Agents wanted who are unattached and can produce 
business 


Capital,$500,000 || 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








WORTH !NVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or ommission baste 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 
$100,000 deposited with Auditor of State for Protection to Policyholders 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 


POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Bec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


BERS GLASS 
PERSONAL ACCIDENT 
AND HEALTH 














Head Office F. J. Walters 
CHICAGO Resident Mana ter 
FEES aes 45-49 Cedar St. 
Fr. W. LAWSON New York 





Gen’l Manager 


Liability, Accident, 
Health, Credit, Burglary 
aad Steam boiler 


Elmer A. Lord & Co, 
145 Milk St., Bosto™ 
Resident Mgrs.,_—_—_ — 
————— New Engiand 





Established 1869. 
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The Western Life Indemnity Gompany Scranton Life Insurance Co 


of Chicago, offers exceptional opportunities to 
men who can write business. JAMES S. McANULTY, President 

Address in confidence HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 











GEO. M. MOULTON, W. B. MUSSELMAN, 
President General Agency Mgr. 





menenananhenysent Assets - - $584,482 62 
Over $100,000 deposited with the State of Illinois Reserve = - $201 , 3380 00 
Capital - - $300,000 00 
SURPLUS - - $64,374 37 
. Address WM. E. NAPIER, Secretary 

The (jeneral Accident Assurance Corp. Ltd. SCRANTON, PA. 


FIRE and LIFE 
| C. H. BOYER, United States Industrial Department Manager | Joha Langham, Jr., President Joseph L. Durkin, Secretary  Edwasd Madden, Treasurer 


VERY form of Health and Accident Insurance issued by any other $ e 
reputable Company, and many forme not issued by any other The Home Life Insurance Company of America 
mpany. 
Combination Health and Accident Policies, or Accident Separately. . . wee ee 
Weekly Payment Insurance conducted along the lines of Industrial Policy contracts contain General Agents and 


Life Companies. the : 
Special Inducements offered to Business and Professional Men, + hd , District Managers who 

Housewives and Domestics, and Miners. DISABILITY CLAUSE ¥- : _ 4 
Railroad Installment provided for on the Pay Order Plan of Four, —. \f ai gy, = = o — oe 

Six and Eleven Payments as desired. Non-Participating Rates By ey business can secure a 


Men With Ginger Can Get The Most For It With The GENERAL % lide” «* Ground - Floor” con- 
‘ Guaranteed Annual Bonuses of } 
20 Per Cent. of Premiums 


EXCEPTIONAL GOOD TERRITORY TO BE OPENED UP 























tract. 





The -eri—raaaaa States 


Liife INSURANCE AsunaES 
— M. LALLY, Gen’! Mgr., 416-18-20 Walnut St., Philadelphia, Pa. 


WILMER L. MOORE 
PRESIDENT 


Desirable territory available 
Policy contracts up to date. A Gi ANT IN THE SOU TH 


Liberal contracts to Agents. 











General Offices: ATLANTA, GA. ||| Its Name Is A Synonym of Strength 
“That which comes after ever conforms to that which has gone before ’’ anions 
Operating under the Compulsory Reserve Deposit Law of the 
THEN | NOW State of Kentucky 


“The administration of the Company has “During the two years which have elapsed 
been beyond reproach; its treatment of its since my previous examination of the Com- MEN OF CHARACTER AND ABILITY 
policyholders has been liberal and its pay- | pany, nothing has occurred which would WANTED. TO WITOM WE CAN OFFER 

, - 


ment of its death claims has been prompt and modify the commendatory statements con- 


as free from technical objections as was tained in my previous report.” GOOD COMMISSIONS AND TERRITORY 


possible, with a proper regard for the interests 


* perry cal to the Insurance | —8. H. Wolfe’s Report to the Insurance Citizens National Life Insurance Company 


Department of the State of Alabama, De- Department of the State of Alabama, De- 


cember 81st, 1907. cember Slst, 1909. W. H. GREGORY, President LOUISVILLE, KY. 




















_ PEOPLES NATIONAL. 


FIRE INSURANCE COMPANY 
PHILADELPHIA 





Liabilities (except Capital and Surplus).... 850,835.90 
Surplus to Policyholders 1,617,573.98 


LOUIS Ss. AMONSON, President 
General Agents New York State 


E. E. HALL & CO., 45 Cedar Street, New York 


General Agents for New England 


WAKEFIELD, MORLEY & CO., Hartford, Conn. 





























